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Sparks 


25 percent—and bust! 
* * 














Cars crossing the international 
' border into Canada during October 
exceeded all previous figures for 
that month. Of the 629,700 vehicles, 
111,696 were tourists, an increase 
of 31 percent over the same month 
a year ago. 

. 

Australian Car 

Twenty-two General Motors en- 
gineers will soon arrive in Aus- 
tralia with plans for the produc- 
tion of a new light car in that 
country in about two years. The 
corporation has been building 
bodies for cars and trucks there 
for about 20 years. 


* * 


* * 


+ 


Income at Peak 

Total income payments to indi- 
viduals reached a record high of 
$14,763,000,000 in OQgectober, three 
weeks before the coal strike, the 
U. S. department of commerce re- 
ported last week. 

The October figure boosted the 
department’s seasonally adjusted 
index from 246.6 in September to 
256.1, compared with a 1935-39 av- 
erage of 100. 


* * * 


, Down 


' Publicly reported cash dividend 
payments by corporations were 14 


"percent higher in September than 


'in September, 1945, according to the 
'U. S. Department of Commerce. 
’The only decline was in automo- 
‘bile manufacturing, down 21 per- 


cent, due to the decreased dividend 


rate of one of the largest manu- 
facturers. 

September payments were $451,- 
800,000 as compared with $396,200,- 
000 a year ago. For the third quar- 


' ter of this year dividend disburse- 


ments amounted to $1,007,400,000, 


' an increase of 14.5 percent over 


- 


* 


ig 


the $878,700,000 total in the same 


' quarter of 1945. Corporations en- 
. gaged 


in trade experienced the 
greatest rise, 48 percent. 





Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


94,285 
90,854 





Last Prev. 
Week Week 


For complete production totals 
by makes, see table, page 33. 


1941 














Car Output Tops 
2,000,000 - With 
Record Week. 


1946 Total May Hit 
3,100,000 Vehicles; 
372,000 Due in Dec. 


By Bernie Thomas 
Staff Writer 


DETROIT.—U. S. passen- 
ger car output climbed over 
the two-million mark last 
week, while car and truck 
makers accounted for another 
weekly postwar record with the 
assembly of an estimated 94,285 
vehicles—68,630 cars and 25,655 
trucks. 

An estimated postwar record 
the week before failed to mate- 
rialize when Chevrolet cancelled 
a plan to call workers in on Sat- 
urday. Final revised totals for 
the week ending Dec. 7 amounted 
to 65,798 cars and 25,056 trucks, 
a total of 90,854 in the U. S. only. 

However, with the coal strike 


All-Time Record Set 


By °46 Truck Output 

DETROIT.—The_ estimated 
888,398 trucks built in the U. S. 
so far this year marks an all- 
time record for the industry, 
Automotive News figures showed 
last week. 

In 1941, the former peak year, 
1,094,261 trucks were built, but 
218,880 of that total belong in 
the military category. 








ended, a more optimistic estimate 
of total December and total 1946 
car and truck output is possible, 
AvuTomoTivE News believes. 

So far this month, U. S. plants 
have built 134,428 passenger cars 
and 50,711 trucks. With industrial 
peace likely in the 11 remaining 
working days, final December out- 
put should include 270,000 passen- 
ger cars and 102,000 trucks. 

Therefore, if December’s pre- 
diction is realized, U. S. automo- 
tive plants will end 1946 having 
turned out about 2;160,000 pas- 
senger cars and 940,000 trucks. 

Both the above figures are far 
below the hopes and plans with 
which manufacturers began a year 
marked by a chain of chaotic la- 
bor episodes and government acts 
of interference, stifling car and 
truck output throughout 1946. 

Combined U. S. and Canada car 
and truck output last week 
amounted to an estimated 98,811, 
compared with the revised account- 
ing of 95,281 the week before, ac- 
cording to Automotive News com- 
pilations. 

Passenger car output by General 
Motors in the U. S. last week is 

(Continued on Page 33, Col. 1) 





Return to Keen Competition 


Marked by ASI Exhibits 


By Jack Weed 
Service Editor 
ATLANTIC CITY.—After a lapse 
of six years, the biggest show in 
the automotive industry, the Auto- 
motive Service Industries show, 
here last week featured 1,172 
booths occupied by 438 manufac- 
turers of replacement parts, tools, 


Saree” whetes on pages 3 








equipment, maintenance sup- 


We estimated that the value 





of the exhibits and the cost to 
the manufacturers in putting on 
this show, limited only to job- 
bers in the industry, ran well 
over $3,500,000. While but a com- 
paratively few of the manufac- 
turers had anything new to show 
or announce, they came to the 
show with the same outstand- 
ing displays that were custom- 
ary when each was hotly contest- 
ing to get a proportionate part 
of the available sales. 

Registration of jobbers, overseas 

(Continued on Page 2, Col. 2) 





Deadlock on Wages Seen — 
As UAW Drives for 17%; — 
Costs Hint New Price Rise — 


Steel Hike Adds 


To Pressure 


Many Other Materials 
Show Sharp Boosts 


Since Decontrol 


DETROIT.—Aside from the CIO 
drive to increase wages 25 percent, 
auto manufacturers soon may be 
forced to increase prices again he- 
cause of accumulating price in- 
creases on parts and material. 

A check with manufacturers re- 
vealed that the boost in_ steel 
prices last week is not considered 
serious in itself. 

Ordinarily, one official said, 
higher costs for one item won’t 

raise the cost of the end product, 
but a continuing accumulation of 
more added costs will inevitably 
force higher prices for cars. 

The one factor that could lessen 
the effects of higher costs —in- 
creased labor efficiency—is not re- 
garded as an encouraging possi- 
bility at this time, a check by 
‘AUTOMOTIVE News revealed. 

Another official said that since 
OPA went by the boards many sup- 
pliers have been “feeling their 
oats” and wide gyrations have 
taken place. 

When OPA controls’ expired, 
manufacturers urged suppliers to 
hold the line and purchasing agents 
adopted a wary attitude to see 
what developed. A few examples of 
increases since then are as follows: 

Rubber goods, including gas- 
kets, from 1% percent to 18 per- 
cent; copper wire, 18 percent; 
steel from 2 to 10% percent; 
grey iron castings, from 8 to 37 
percent; crankshafts, 12 percent; 
starters, fan motors and relays, 
from 10 to 30 percent; paint, 2 
to 19 percent; small electric mo- 
tors, 25 percent; copper wire, 27 
percent, and brass rods for pro- 
cessing by automatic screw ma- 
chines, 20 percent. 

An official of another motor car 
company said that the firm’ hoped 
that steel and other hisher product 
costs would not necessitate higher 
prices for cars. 


Top Cars 


New car registrations reported 
in Automotive News today: 
1946 
Pos. 
1—229,876 
2—189,789 
38—161,494 
4—101,651 
5— 72,389 
6— 66,009 
J— 60,225 
8— 52,6387 
9— 52,388 
10— 49,748 
1l— 41,946 
12 —38,898 
138— 36,641 
14— 23,450 
15— 13,450 Cadillac 51,888—15 
16— 6,680 Lincoln 15,951—16 
Total All Makes 
1,200,928 3,312,588 
For further details, see page 
33, today’s issue. 





1941 

Pos. 
586,921— 2 
790,827— 1 
405,195— 3 
190,360— 7 
271,776— 4 
251,805— 5 
69,363—12 
2038,745— 6 
64,164—13 
129,188— 8 
80,872—10 
71,081—11 
98,731— 9 
57,262—14 


Make 
Ford 
Chev. 
Plym. 
Dodge 
Buick 
Pontiac | 
Nash 
Olds 
Hudson 
Chrysler 
De Soto 
Mercury 
Stude. 
Packard 














Spares on New Cars 


Starting Today 

DETROIT. — Beginning today 
(Dec. 16), spare tires will be 
added to new cars by the fac- 
tories, under CPA authorization. 

The extra equipment will add 
to new car prices varying 
amounts: From about $17 for 
Studebaker to about $27 for 
Cadillac, depending of course on 
the size of the tires used. 

Most dealers, however, have 
been providing spares for the 
past several months. 


Rail Boost Ups 
Ford Charges; 
GM to Follow 


DETROIT.—Ford Motor Co. dis- 
closed Friday that it would in- 
crease the delivery charges on its 
new cars by amounts ranging from 
$1.78 to $23.79, effective Jan. 1. 

The increases come as a result 
of the 17-25 percent boost in rail- 
road freight rates authorized for 
manufactured products by the ICC. 
The rate hikes, announced Dec. 7, 
will take effect the first of the 
year. 


General Motors also indicated 
it would boost its delivery rates: 
to offset the freight increases, 
but the corporation was not pre- 
pared last week to offer estimates 
on the new charges. 

Other auto assemblers, who op- 
posed the blanket freight boosts 
on the ground that such increases 
would “unduly benefit GM and 
Ford,” disclosed they might appeal 
to the courts to enjoin the rail- 
roads from applying the rate in- 
creases to their products. 

However, these manufacturers 
whose vehicle assembly is based in 
one or two areas, warned that 
they would probably be compelled 
to boost their delivery prices while 
any court action is pending. 

A Ford spokesman explained 
that the price increases cover 
the shipments of parts and raw 
materials to branch plants. 

Here are examples of the esti- 

(Continued on Page 31, Col. 1) 





;Makers Expected 


To Resist Move 


Cite Lack of Profits. 
See Industry Pricing 
Itself Out of Market 


By Mac Gordon 
Staff Writer 

DETROIT. — The big manufac- 
turing industries and the CIO were 
again heading last week for prob- 
able strike showdowns over the 
sharply disputed question of wheth: ° 
er wages can be boosted by more 
than 25 percent without raising 
prices. 

Automotive manufacturers, save¢ 
from the threat of wholesale shut- 
downs by the quick end of the 
coal strike, renewed the postwar 
debate with the UAW-CIO on the 
relationship of wages to costs anc 
prices. 


The parallels between this 
wage dispute and the one fought 
last winter were too close for 
comfort to the vehicle assem- 
blers, however. They freely pre- 
dicted that the UAW would re- 
sort to strike action to enforce 
wage demands, which the indus- 
try claims it cannot grant with- 
out courting bankruptcy. 

The UAW Executive board, meet- 
ing in New York, finally decided 
on the union’s specific wage de- 
mand: a flat increase of 23% cents 
an hour, or 17% percent. The UAW 
will also seek employer contribu- 
tions to welfare and pay inequity 
funds, which would bring the over- 
all demand to the 30-cent mark, 
or near 25 percent. 

Last year the UAW struck out 
for a 30 percent general raise and 
ended up with 16 percent. 

Automotive concerns declined 
comment on any of the demands. 
The UAW reiterated that it will 
honor its contracts in serving the 
demands on the industry, thus ex- 
cluding Ford and General Motors 
from the wage drive until next 
spring. 

But when CIO and UAW execu- 





tives sanctioned a report declaring 
|that industry could grant such 
| benefits without increasing prices, 
(Continued on Page 28, Col. 1) 





At Same Rate 


CHICAGO.—Charging labor with 
monopolistic practices which ulti- 
mately must bring ruin to the econ- 
}omy of the nation, C. E. Wilson, 
|General Motors president, last 
; week called for revision of present 
|labor laws and pointed out that 
last year’s GM strike had cost the 
|corporation 100 million dollars. 

Speaking here before the Illinois 
Manufacturers Assn., Wilson as- 
| sailed “organized unemployment 
}and restricted production resulting 
|from the policies of rival union 
|bosses and (their) unsound eco- 


| nomic policies.” 
In a press conference later, Wil- 


son said that the new demands 





Wilson Says Prices Will Rise 


as Wages 


|for an additional 25 percent raise 
would result in a 25 percent in- 
crease in over-all living costs as 
well. 

In his speech, Wilson recom- 
mended that amendments be 
adopted to prohibit industrywide 
bargaining, compulsory member- 
ship in a union, jurisdictional 
and sympathy strikes and boy- 
cotts. 


“Unions,” he said, “must be sub- 
(Continued on Page 27, Col. 1) 
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Bidding Opened 
On Huge WAA 
Parts Stock 


Truck Items Worth 
Over $100,000,000; 
No Restrictions 


DETROIT.—One hundred million 
dollars worth of new and used au- 
tomotive parts are being offered 
on a sealed bid basis by the War 
Assets Administration in a series 
of sales which started Dec. 11 and 
will close Jan. 31. 

The parts are chiefly designed 
for trucks. All used parts are in 
such condition that they are offi- 
cially classed as “U. S. Issue.” 

There are no restrictions on these 
sales, according to Linn LaFlam- 
boy, acting deputy director of 
WAA’s national automotive parts 
office, who said that all of the ma- 
terial had been previously offered 
to priority holders. 

Sales catalogs are being mailed 
to more than 20,000 firms and in- 
dividuals listed with WAA, in- 
cluding all who have purchased 
automotive parts in the past, all 
automotive manufacturers, 
wreckers, and scrap dealers. 

Samples of parts offered are 
available for inspection at a num- 
ber of ordnance depots through- 
out the U. S.. WAA said. Among 
them are the Rossford ordnance 
depot, Toledo, O.; Casad depot, 
New Haven, Ind.; Terre Haute 
(Ind.) depot; Red River arsenal, 
Texarkana, Tex.; New Cumberland 
(Pa.) general depot; the Letter- 
keny depot at Chambersburg, Pa., 
and a dozen or more others. 

The first sale includes parts val- 
ued at between 25 and 30 millions. 
This is a national sale covering 
parts available in many or all of 
the various depots throughout the 
country. 

Three other national sales are 
programmed, one opening Dec. 26 
and closing Jan. 15, $20,000,000; the 
second running from Jan. 6-26, $10,- 
000,000, and the third, Jan. 10-31, 
$20,000,000. 

Two other special sales are 
scheduled, covering only inven- 
tories at the Letterkeny ordnance 
depot, Chambersburg, Pa., one 
running from Dec. 18 to Jan. 4 
for $7,000,000 and the other from 
Dec. 30 to Jan. 20 for $13,000,000. 

It was announced that no lot 
will be broken, and no lot will ex- 
ceed $50,000. No limit is placed on 
the number of lots that can be 
purchased. 

This sales method will be used 
to dispose of items in long supply, 
WAA said. Parts not in that class 
will be sold as heretofore on a 
fixed-price basis. 

During the past six months the 
WAA has disposed of materials val- 
ued in excess of $60,000,000, it was 
stated. 

Full information on the sales 
may be obtained from all WAA 
regional offices. 


What do you want to buy, sell or 


trade? See Classified Want Ads, in- 
side back cover this issue. 
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General View of the First Postwar ASI Show in Atlantic City 


A VIEW AT THE AUTOMOTIVE SERVICE INDUSTRIES SHOW, the largest show in the industry, at Atlantic City last week. This fi: 
to have cost 438 firms in the aftermarket about $3,500,000. Attendance by jobbers, overseas men, manufacturers’ representatives and chem opt yay] 


show at the Navy Pier in Chicago. 
* * * 


~ o 


nope 


* * * 


Return to Keen Competition 


Marked by ASI Exhibits 


(Continued from Page 1) 


men, manufacturers’ representa- 
tives and others exceeded that of 
the 1940 Navy Pier show in Chi- 
cago, the last show under the spon- 
sorship of the three aftermarket 
associations, the Motor & Equip- 
ment Manufacturers Assn.,_ the 
Motor & Equipment Wholesalers 


U.S. Urged to Push 
Disposal of 
Surplus Metals 


WASHINGTON.—Since the flow 
of steel mill products to small man- 
ufacturers is far below require- 
ments, the Surplus Usable Steel In- 
dustry Advisory Committee made 
the following recommendations last 
week to the War Assets Admin- 
istration: 

1. That WAA procedures for dis- 
posal of surplus metals be short- 
ened so that surplus inventories 
may be made available more rap- 
idly. 

2. That this committee request 
Civilian Production Administration 
to allocate 50 percent across the 
board of surplus metals for dis- 
posal to established steel ware- 
houses to enable the industry to 
render and supply normal distri- 
bution to small manufacturers. 

W. H. Kelley, chief of the metal 
sales division of WAA, who con- 
ducted the meeting, said that he 
anticipated that 75 percent of the 
present inventories of government- 
owned surplus steel and nonferrous 
products, would become available 
within the next 60 days. 


AN “ORCHID” AMONG MOTOR CARS is this milestone model, the 19,000,000th 


Chevrolet built in the 35 years of the division’s history. It was built Dec. 5. Top 


executives of Chevrolet who ‘‘delivered’’ this welcome souvenir ‘‘wrapped in cellophane’”’ 
are Nicholas Dreystadt, left, general manager, and T. H. Keating, general sales man- 
ager. The milestone car, Chevrolet officials said, will be on display at Detroit’s Fox 


theater for two weeks, after which it will be moved to the General Motors building 


Jobby in Detroit. 


Assn. and the National Standard 
Parts Assn. 

While the crowds thinned down 
considerably Wednesday, they 
picked up again Thursday when 
the non-association jobbers were 
permitted to come into the show. 

Prior to the show two of the 

sponsoring associations held their 
annual elections. New officers of 
the MEMA are: president, F. G. 
Wacker, Ammco Tool Inc., Chi- 
cago; vice-president, B. G. Coch- 
rane, Casco Products Corp., Bridge- 
port; secretary, A. E. Keough, John 
T. Stanley Co., New York City, and 
treasurer, C. P. Brewster, K-D Mfg. 
Co., Lancaster, Pa. 

New officers of the NSPA are 
Charles Rogers, P & D Mfg. Co., 
Long Island City, president; E. M. 
Sheehan, Motor Parts Co., Pitts- 
burgh, senior vice-president, and 
Chas. Crowder, Van Norman Co., 
Springfield, Mass., junior vice-pres- 
ident. 

Supporting associations in at- 
tendance at the show also held an- 
nual meetings and elections of offi- 
cers. Prominent among these was 
the Booster Club International, 
which elected Oscar Hoffman, B-19 
of Detroit, to the presidency; C. L. 
Broich of Indianapolis B-28, first 
vice-president; T. A. Rowe, of B- 
23 Pittsburgh, second vice-presi- 
dent; Carson Chiles of Kansas 
City B-2, secretary, and Daniel J. 
Hartnett, of B-20 Los Angeles, 
treasurer. 

The Overseas Automotive Club, 
Inc., reelected W. H. Lukens, R. 
M. Hollingshead Corp., Camden, 
president; M. R. Sacra, Black & 
Decker Mfg. Co., Towson, Md., 
first vice-president; T. W. Bausch, 
Van eres Co., Bridgeport, 
second vice-president; George E. 
Quisenberry, secretary, and J. F. 
Kelly, Electric Storage Battery 
Co., Philadelphia, treasurer. 

Louis Cohen, Tebbetts Cohen 

Co., Chicago, was elected: president 
of the Affiliated Automotive Rep- 
resentatives, with L. B. Bax, Den- 
ver, vice-president; Ben Asch, New 
York City, secretary, and M. B. 
(Bob) Swanman, Kansas City, 
treasurer. 

While the MEWA did not elect 
new officers since their annual 
meetings are in May, they did hold 
a past presidents’ dinner where 
Mr. and Mrs. Carl Johnson were 
toasted as they celebrated their 

(Continued on Page 32, Col. 1) 


Controls on Lead 


Eased by CPA 

WASHINGTON.—The Civilian 
Production Administration last 
week announced that all domes- 
tic production of lead henceforth 
will be available to users with- 
out allocation by CPA. 


BARRETT EQUIPMENT CO.'s display at the ASI show in Atlantic City. 


UNITED MOTORS exhibit. 


SOUTH WIND heater display with Raybestos exhibit in background. 
(See other photos on page 32) 
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oa PEALERS I met at the Missis- 
; sippi convention last week, like 
those from other states, have been 
experiencing a profitable year. In 
the capital city, Jackson, where 
the convention was held, there are 
many evidences of prosperity. 
Frank D. Hutton, of the Whitehead 
& Lioyd Co. (Ford), met me at the 
airport and the following day 
drove me around the city. I not 
only saw all the historical spots 
but he pointed out real estate de- 
velopments as well as many new 
factories including such national 
concerns as Westinghouse, Cater- 
pillar and Bordens. 

The Chrysler distributor, Ralph 
Warren, has just occupied a new 
building located at the junction 
‘of two national highways. White- 
head & Lloyd completed and oc- 
cupied a year ago last July new 
buildings on a ground area of 160 
by 220 feet, with entrances on 
three streets. 

Because the thoughts of many 
dealers are now centered == long 
used car allowances new 
cars again are plentiful, I direct- 
ed my remarks to the a 


'. I pointed out that it was prob- 
ably true that all factories have 
‘ambitions to increase their per- 
centage. It is the duty of factory 
executives to protect the interests 
‘of not only their stockholders, but 
of their employes and their deal- 
“ers. Dealers themselves are inter- 
ested in this factory expansion. 
Part of dealer success lies in be- 
'— ing connected with the factory that 
'will gain in registrations rather 
_ than falter. 
Hl e > © 
“Many Ways to Avert 
Over Allowances 
thee situation regarding used car 
will be 


postwar, 
| considerably different than expe- 
‘rienced in previous years. In the 
Past, a dealer with considerable 


‘Tax Evasion 
‘Nets Dealer 


Fine, Sentence 


FORT WAYNE, Ind.—Admitting 
that he had planned a “squeeze” 
on two dealer competitors who 
thandled the same make of car by 
hiding evidence of accumulated 
‘ales under the name of a fictitious 
company, Clarence A. Grieger, auto 
dealer heré, was sentenced last 
‘week by Federal court to a two- 
‘year prison term and fined $5,000 
for federal tax evasions totaling 
$18,644. 

The defendant explained the eva- 
‘sion as “more or less of a misun- 
derstanding by the auditor of my 
company.” 

Grieger recently paid $37,000 in 
‘back taxes for 1937, 1938 and 1939. 
In his recent sentence, the affidavit 
charged Grieger with filing returns 
showing a net income of $50,012 
for the two years of 1940 and 1941 
when his net income amounted to 
$86,942. 

Grieger had been in the Fort 
Wayne auto business since 1917. 








Dealers Reorganize 
In Greenwood, S. C. 
m™ GREENWOOD, 8S C.—The 
“Greenwood Automobile Dealers 
Assn. has been reorganized here, 
with R. H. Hammond as president. 
' Other officers are George H. 
eyed vice-president; Thomas T. 
Pp secretary -treasurer, and 
INewit Johnson and E. F. Fletcher 
( _ members of the board of di- 





capital investment and therefore 
overhead, could not compete on 
long used car allowances with a 
dealer who had but little invest- 
ment and small overhead. 

Now the situation is changed. 


pense through 

and cad Ghopdbie compete on even 
terms with the dealer who is 
principally a sales 

There are many ways a dealer 
can protect himself against over 
allowances. Some dealers feel that 
we are needlessly worrying about 
the situation, now, because the dif- 
ficulty will not return, of course, 
until new cars are plentiful Per- 
haps that time is not too far dis- 
tant. In any event, it is well, they 
tell me, to take recognition of the 
situation and develop plans to meet 
a competitive market. 


A Definite Policy 
Is Right Start 
A DEALER who is fully conscious 
of the pending situation and 
who is adopting a definite policy, 
has an advantage right at the start 
and a better chance to keep his 
operations away from the vicissi- 


sizzle, not the steak.” 
. * . 


Car’s Contribution 
Held Important 
ape war has taught people the 
utility value of the automobile 
as they never consciously realized 
before. If in the future we stress 
the contribution the automobile 
makes to an individual’s life, and 
sell the use of the car, then the 
amount of the used car allowance 
would become much less important 
to the prospect. This last point is 
also due for further discussion in 
the column. 
I have threatened a number of 


sales manuals produced by the 
factories, which dealers and 
salesmen need and use in sell- 
ing their make in competition 
with others. 

Such a manual, designed to ap- 
peal to the emotions of the pros- 
pect, would emphasize the value of 
the automobile in meeting the 
needs of the individual buyer. It 
would serve as a sales tool to keep 
the prospect’s mind off the old car 
and on the new one. It would keep 
the conversation away from price 
and on the product as sold by the 
dealer making the presentation. 


Philpot Moves 
The Philpot Motor Co., Interna- 
tional] truck dealer, Mena, Ark., has 
moved into a new brick building 
on 8. DeQuéen &t. 








Personalized Care 
Prehn Copyrights Plan 
For Double Check 

SPRINGFIELD, Il.—Harold 
Prehn, Inc., Dodge-Plymouth deal- 
er here, has copyrighted a new 
autographed personalized service 
for his service department. 

Under the new plan the person- 
alized service bears the personal 
signature of a Harold Prehn, Inc. 
master mechanic and is also in- 
spected and certified by the serv- 
ice manager. 





Kansas Dealers Elect Waddell .. . 





Lewellen Cites Effects 
Of Strike on Output 


WICHITA, Kan.—“The effect of 
a strike may last three to four 
times the length of the strike,” W. 
G. Lewellen, General Motors sales 
vice - president, told the annual 
meeting of the Kansas Motor Car 





Head Connecticut.Dealers . . . 





Tomorrow on the Skids? 


Chamberlain Sees Industry Discredited; 
Offers Plan at DADA Parley 


By Bob Finlay 
Managing Editor 

DETROIT.—If a dealer wants his 
business to last, it is simply sound 
business to have good public rela- 
tions, Ray Chamberlain asserted at 
the annual meeting of the Detroit 
Auto Dealers Assn. 

Chamberlain, former executive 
vice-president of NADA and now 
called out of retirement to manage 
NADA’s forthcoming convention, 
said that he was speaking bluntly 
as an individual. 


who do not meet the problems of 
the day. 

There is no doubt that the deal- 
ers have bad public relations to- 
day, he asserted, and asked deal- 
ers to make a list of the practices 
that have led to poor relations and 
then to check them carefully to 
see whether they are guilty. 

Among other developments of the 


Stevens Chosen 
Assn. President 
In New Orleans 


NEW ORLEANS.—Miles Gordon 
Stevens, owner of Howard Motors 
(DeSoto-Plymouth), has been elect- 
ed president of the New Orleans 
Automobile Dealers’ Assn. 

Jack Lester, of Jack Lester Mo- 
tors (Nash), was elected vice-pres- 
ident, and William Payne, of Payne 
Motor Co. Inc. (Willys), was 
named secretary-treasurer: W. J. 
Willkomm, owner of Pontchartrain 
Motor Co. (Cadillac-Oldsmobile), 
was the retiring president. 

B. B. Cobb, of Hudson Mid-Town 
Motors; J. A. Riley, of New Or- 
leans Motor Co., Inc. (Ford), and 
Joseph A. owner of Pa- 
retti Motor Co. (Pontiac), were 
named to the board of directors. 








meeting was a vote favoring uni- 
versal adoption of a $3 documen- 


title for new-car customers. 

In addition, directors for 1947 
were announced. They will elect 
officers later this month. 

The 1947 directors are Gil Schae- 
fer (Hudson), president; Joe Rob- 
erts (Cadillac), vice-president; Gil 
Michel (Kaiser-Frazer), Ed Sneth- 
kamp (Chrysler), Clarence Kra- 
jenke (Buick), M. T. Patterson 
(Chevrolet), Glenn Walker (De 
Soto), Claire Canfield (Dodge), 
Bruce Dodds (Ford), Harold C. 
Johns (Mercury), Lee Arnold 
(Nash), Harry Grubb (Oldsmobile), 
Bill Wilson (Packard), Glenn Brozo 
(Pontiac) and Omer W. Stotts 
(Studebaker). 

Chamberlain said that the war, 
OPA and the great rise in used car 
prices contributed to the present 
bad public relations of dealers. 

There no longer are any secrets 

d. 


in the he sai 
The industry has been discred- 
ited by lack of foresight, bad pub- 
licity, the black market, loading 
and flaws in new cars, he said, bas- 
ing his statement on talks with 
dealers, owners, finance men and 
factory representatives. 
“If you pack cars now,” he 
“the public is going to 
them back in your teeth. 
“The few dollars that some deal- 
ers have made by loading cars are 
going to burn in their pockets.” 
If dealers want to change their 
public relations, he said, they 
should proceed on this course: 
1. Take stock of yourself to see 
if you are guilty. 
2. Stop feeling sorry for your- 
self. 
3. Don’t expect the factory to 
carry you through. 
4. Go back to the golden rule. 


Dealers Assn. here last week. 

“Had the coal strike been 
averted,” he declared, “the auto 
industry’s production facilities by 
next summer would have reached 
85 percent of the 1941 record. 

More than 600 dealers attended 
the convention. 

Paul Millians, vice-president of 
the Commercial Credit Corp., put 
emphaasis on the position of the 
consumer under present conditions. 

“Today’s fantastic prices have 
reached their peaks and are be- 
ginning to start downward,” Mil- 
lians stated. “The situation when 
there will be more cars than cus- 
tomers is coming nearer, because 
cars have been priced out of range 


Jof the mass market and the satura- 


tion point of buyers willing to pay 
high prices will soon be reached. 
“This is not a matter of statis- 
tics,” he declared, “it is human 
nature. Production can hardly de- 
crease from its present rate unless 
something of drastic nature hap- 


Dominion May Quit 
Gas-Tax Field 








pens. When people know that not 
will there be more of the new 


R. L. Ledterman of Tulsa, NADA 
director, also hit credit curbs in 
his address. 

Lee Moran, executive vice-presi- 
dent of NADA, reminded dealers 
of the growing strength of the or- 
ganization. Moran further stated 
that about 27 percent of all em- 
ployes in dealer establishments are 
veterans, as against 18 percent for’ 
industry generally. 

The Kanasas association elected 
G. M. Waddell of Salina president 
to succeed O. W. Davis. R. D. Mc- 
Kay, Wichita Chrysler dealer and. 
long-time veteran of pioneering 
and fostering the state and na- 
tional dealers movement, was ap- 
pointed state director of NADA. 


Employer-Worker 
Relations Grou 


Named by NADA 


WASHINGTON.—President Wil- 
liam L. Mallon, .with executive 
committee approval, last week ap- 
pointed a special employer-employe 
relations committee for NADA. 

Members of the new committee, 
NADA reported, were selected in 
order to obtain geographical cover- 
age of the nation along with ex- 
perience in this type of work. 

Chairman of the committee is 
M. O. Anderson, NADA first vice- © 
president, of Seattle. Other mem- 
bers are: 

Ed Bauer, Philadelphia; M. A. 
Behrend, Baltimore; Géorge M. 
Berry, St. Louis; R. Earl Burrows, 
Cleveland; Ed FitzHenry, Worces- 
ter, Mass.; Charles C. Freed, Salt 
Lake City; Arthur Haas, Cleve- 
land; Jim McAllister, San Fran- 
cisco; Roy E. Murray, Butte, 
Mont.; Bernard Stodghill, Atlanta; 
Eugene S. Stowers, Bluefield, W 
Va.; L. C. Thomas, Denver, and 
W. P. Winslow, Chicago. 








Halerman Honored 
CINCINNATL—W alter Haler- 
man, Pontiac dealer, was elected 
president of the Pontiac dealers 
group here. Also elected were’ J. 
E. Attaway, vice-president, and 
Henry Nash, secretary-treasurer. 
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the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
none peng? this je napa 5. a return to the pre- 

cepts of independence the rewards of applied 
ability, which made America and gave more of her citizens 
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NEWS 
energy and 
more of the better things of life than anywhere else in the world. 
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The Fraud Is Familiar 
~And So Is the Face 


i APPEARS that it is to become an annual practice of 
union leaders to defraud the American people and im- 
peril the national economy with phony fi ; 

Last year it was the Wallace wee § ahh saa it is the 
Nathan fraud. The cast is different, but it is the same old 
economic nonsense. 

Union leaders made a grave mistake in the first place 
after the war by throwing the economy out of joint with 
unreasonable wage demands and strikes that caused 
higher prices. 

Reasonable men in industry warned that, if labor started 
a race between prices and wages, the workingmen were sure 
to lose. It is evident now that workingmen are losing, but 
instead of facing the — squarely, union leaders are 
trying to cover up their mistake by asking for still higher 


“Tike the fraudulent Wallace report, which was repudiated 
by Wallace only after the damage was done, the Nathan 
report also calls for increased wages without increases in 


Robert R. Nathan, author of the report, is one of the 
“bright young men” who worked so diligently to lead the 
nation down an economic rat hole under the New Deal 
theories. Now he is in business for himself as a consulting 
economist, and it does not take much imagination to under- 
stand why the CIO went to him for a report with which to 
launch its annual fraud on the people. 

Nathan simply states that profits have soared to record 
highs. Profits of some corporations are at record highs, but 
a general statement does not apply. 

The auto industry, for instance, suffered an annual 
operas loss of $135,000,000 for the first nine months 
of 1946 and a net loss, after tax refunds, of $5,500,- 
000. Isn’t it reasonable to conclude then, using Nathan’s 
reasoning, that auto wages should be reduced? 


Ah, no. Walter Reuther, head of the UAW, makes it clear |} 


that he is one of the 25 percent ringleaders, even though 
the auto companies lost money. 


In fact, he argues that a wage increase of 25 percent 
would mean only a 6% increase in the cost of a car, saying 
that direct labor costs account for only one-fourth of the 
total involved in auto production. 


But he is speaking as only one union monopolist. He could 
get his gouge on the terms he states if the UAW were alone 
the racket, but the other boys are in for their cut, too. 
Thus, increased wages all down the line—not just on the 
direct labor costs—would force a 25 percent increase in 
the end product. 


lected by state or federal governments applied to | &¢t 








Mr. Walter Reuther, President, 
UAW-CIO, In care of Automotive 
News: : 

Dear Boss: You will gece 
not recognize my name even when 
I sign it at the end of this letter, 
because I never see you except in 
your pictures in the 
papers and usually 
with the By: shots,” 
whether ey are 
THE BOAT!” factory executives or 
union officials. You will not be- 
lieve that I could write so good 
a letter and you are right because 
I have to get my daughter Thelma 
to do it for me because she was 
born in the United States and went 
through the schools in Detroit, in- 
cluding high school for two years 
and then into a business college. 
Since then, she has been employed 
in the automobile factory offices 
in the plant where I work here 
in Detroit, and probably if her boy 
friend had not been away three 
years in Europe, they would al 
ready have been which 
they hope to do soon if we can 
all get enough money together for 
them to do so. 

* * * 

YOU WILL probably wonder, 
too, why I am writing this to you 
through Automotive News, which 
is read by the “Big Shots” both in 
the factories and by their dealers 


STOP 


whereas only some clerk in your 
big offices back of the General Mo- 
tors building on Milwaukee Ave- 
would read it and it would never 
to you, and I know that is the 
only place it will do any good. 


GEERT TTS 
bite! 
z soi 
f Ea 
etal 

itll 

exElerete 


getting it every week instead of 
just part of the time because, 
either somebody in our plant is 
out on one of your strikes or 


* * * 


THE THING we don’t like most 
is that we old fellows who still 
can do a better day’s work than 
most of the young fellows who 
come along with all of your new- 

(See EDGEWISE, Page 31, Col. 1) 











—Williams in Detroit Free Press 
All in the Same Boat 
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— Letterbox 





‘Safety 


Oe Balee? ok 6 as 


This is an open forum for the discussion of any subject of interest to our 


unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


, 





Too Long 

As one interested in the used-car 
business I know that some dealers 
are opposing police vehicle checks 
on the basis that the car is off the 
lot too long during inspection, pos- 
sibly at a time when it might be 
soki to a potential customer. I 
grant that this condition might 
exis’ . 


t. 

But it is also important to keep 
in mind that accidents could be 
caused by cars that have not been 
properly checked by that fringe in 
the business who don’t give a rap 
about their reputations. Rather 
than have all of us suffer from 
their fighting what is generally 
considered a constructive move for 
safety, why not get at the roots of 
the matter? 

I am of the opinion that honestly 
sought cooperation between used- 
car dealers and checking officials 
would result in a minimum loss of 
time.—W. J. S. 


Cigarets for Holland 


This acknowledges receipt of 
your invoice dated Oct. 14, 1946, for 
classified advertising “Evoca,” Ut- 
recht, to the amount of $16.80 in 
your newspaper. 

On checking we notice, however, 
that you omitted to deduct the 
usual discount for advertising 
agencies to 15 percent. With our 
bank remittance through the Neth- 
erlands Bank on Oct. 4 we remit- 
ted an amount of $16.80, so that 
we paid you $2.52 too much. 

As we are not anxious to have 
any balance in America, we here- 
with kindly request you to return 
us the amount of $2.52 in the shape 
of cigarets. We still have in Hol- 
land a very modest ration of 40 
cigarets every two weeks, whilst 
these “cigarets” are filled out with 
a mixture that is not very much 
like tobacco. 





We therefore would highly ap- 





preciate if you were willing to 
comply with our request.—P. Tu. 
vaN Duk, Mentor Advertising 
Agency, Amsterdam, Holland. 
Eprror’s Note: Because of the 
holiday season, we will try to 
take care of your wants by send- 
ing you American cigarets, to 
reach you, we hope, before 
Christmas. We hope they will 
reach you in good shape and 
thank you for the suggestion. 


Impact 

The collective impact of those 
dealers who have not already done 
so, in changing to oil heat instead 
of coal, could in my opinion exert 
a powerful influence on bringing 
John L. Lewis to his senses. A 
group as large as ours would make 
him and the miners feel the loss 
of business and, at the same time, 
become more closely identified with 
the petroleum business. 

Many dealers already use oil heat 
and further consideration of the 
continued gouges by Lewis (not 
the one who can honestly ask, “Is 
Everybody Happy?”) leaves me 
with the conclusion that coal will 
go higher, while increased demand 
will cut oil prices. That’s the law 
of supply and demand, son, which 
is gradually coming back in spite 
of all efforts to “repeal” it. 

Td like to hear from some fellow 
dealers on how oil heating costs 
compare with those for coal at 
present prices.—E.O.M. 


Coming Events 








Shemeenmm 


JANUARY 
dan. 6-10—Detroit (Book-Cadillac). SAE 
annual session. 
Jan. 13-14— Memphis (Hotel Peabody). 
Sixth annual meeting of Truck-Tratler 
Manufacturers Assn. 


FEBRUARY 
Feb. 17-18—Atiantic City. Annual conven- 
tion of National Automobile Dealers 
Assn. 


wee 
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Out Front with 


THE development of mass production tech- 
r niques, American ingenuity in machine design 
has long led the world. But machines alone are not 
enough. The Ford Motor Company well knows that 
the most important factor in any enterprise is men. 
No product can be any better than the skills and 
capabilities of the men who make it. And good work- 
manship depends on good health. That is why... 


























The Industry’s Most Complete Medical Facilities 
Safeguard Ford Employes’ Health 


At the great Rouge Plant a staff of 206 doctors, dentists and 
health technicians watches over the health of more than 80,000 
people. A fully equipped 12-bed hospital handles emergency 
cases. A mobile X-ray unit examines Ford employes regularly 
for respiratory ailments. Central disinfectant stations sterilize 
all goggles, rubber boots and gloves exchanged by employes, 
to minimize contagion. The industrial health laboratory has 





>- 


MOtTOR 


developed special skin creams to protect workers against possible 
skin irritations—a program which has reduced skin inflamma- 
tion cases at Ford’s to the lowest in the industry. 


This health protection program, so important to Ford employes, 
is no less important to Ford Dealers and Ford owners every- 
where. For it means better workmanship, better productivity 
with less effort—and that means more and better Fords. 
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Interior Panels, Trim Ready . . . 





Briggs Plastics Seen 


Cutting Car 


By Pete Wemhoff 

Editor, Automotive News 
DETROIT. “Substantial sav- 
ings” in the cost of a car will 
eventually be possible as a result 
of a new plastic process develop- 


ment, announced last week by 
Briggs Mfg. Co. 
That is the hope of Briggs 


officials, who unveiled the new 
process for creating decorative 
interior paneling and trim—which 
“for the first time makes plastic 
a material of major importance 
in the automobile industry.” 

Production costs on the plastic 
are about even now with that of 
metal, but Briggs sees consider- 
able reductions in manpower re- 
quirements when volume operations 
are reached. 

Moreover, costs should drop even 
further when, and if, the plastic is 
used for exterior panels, hoods and 
rear decks. The chief deterrent to 
the use of the plastic in these items 
is the inability to match the plas- 
tic with adjoining steel panels. 

The Briggs plastic, which re- 


Credit Climbs 
At Record Clip 
Since V-J Day 


NEW YORK.—Total volume of 
consumer credit outstanding has 
shown a tremendous increase since 
the end of the war, although still 
low in relation to current income, 
according to the current Monthly 
Review of the Federal Reserve 
Bank of New York. 

Noting that between the end of 
September, 1945, and the end of 
September, 1946, the amount out- 
standing rose nearly $2,700,000,000, 
or 47 percent, the bank termed 
this “the largest 12-month increase 
ever recorded.” 

Because of the very restricted 
supplies of such durables as auto- 
mobiles, installment credits ac- 
count for only about 40 percent 
of total outstandings, compared 
with 62 percent in September, 1941, 
it was stated. 

Reports from 37 member banks 
in the New York district indicate 
that at the end of September re- 
tail automobile paper accounted for 
7 percent of the amount lent, com- 
pared with 32 percent for the coun- 
try as a whole. 

In coming months, the bank pre- 
dicts, all forms of consumer credit 
may be expected to continue to rise, 
particularly if the output of pas- 
senger cars reaches the goals now 
set. 


Miller to Head 


e e 
Chicago Region 

DETROIT.—J. B. Wagstaff, vice- 

a in charge of sales for 

Soto, last week announced the 
appointment of 
Burnham Miller 
as manager of 
the Chicago re- 
gion, succeeding 
E. J. Barlow, re- 
tired. 

Miller has been 
on the De Soto 
home office exec- 
utive sales staff 
since his dis- 
charge as a ma- 
jor in the armed 
forces. His 23 years of experience 
in the automobile industry includes 
retail selling and retail sales man- 
agement as well as factory sales 
work. 


Ford of Canada 
Names McLaren 


MONTREAL.— Appointment of 
Stewart C. McLaren, formerly of 
Calgary, as general sales manager 











Burnham Miller 





of Ford last 











Costs 


in rich color and grain 


So 

De Sote Custom line. Interior 

doors, rear quarter panels and 
deck lid panels on the Suburban 

are fabricated of Briggs plastic. 

A. W. Prance, supervisor of 
Briggs design and research, said 
the plastic process is unique in that 
it sandwiches actual photographic 
reproductions into a durable plas- 
tic sheet. 

“With a decorative plastic of this 
type, we feel there is no limit to 
the possibilities of smart styling 
attractiveness and utility in tomor- 
row’s automobile,” he said. 

Abrasion and scratch tests show 
that the Briggs plastic has a dura- 
bility surpassing regular wood and 
wood veneer panels. The photo- 
graphic surface can be polished or 
waxed without fear of harm or 
deterioration, it is said. 

W. D. Robinson, Briggs president, 
said that in addition to the plastic 
trim already in production, Briggs 
has fabricated experimentally other 
trim pieces such as window gar- 
nish moldings, instrument panels 
and sun visors from plastic. 

Prance foresees the time when 
everything inside the car except 
the seat cushions, arm rests and 
other “comfort” items may be 
made of molded plastic similar 
to those introduced by Briggs 
this year in the De Soto Suburban 
and Packard Deluxe 


bodies. 

The Briggs plastic is a war-born 
development, although company 
engineers had started work in that 
direction several years before Pearl 
Harbor. Prewar research extended 
to such exterior body parts as fen- 
ders and rear deck doors. 

During the war, Briggs produced 
gun turrets for heavy bombers and 
directed its plastic research toward 
equipment needed for the turret. 
This application reached its peak 
when the Army Air Force, in an 
effort to reduce weight in bombers, 
asked the company to produce am- 
munition boxes of plastic material 
to replace the heavier steel box. 

Briggs engineers came up with 
an impregnated plastic “sandwich” 
of wood pulp and rag board and 
sizal fiber. By molding this core 
stock, the plastic division proved 
to Wright Field’s satisfaction that 
ammunition boxes could be made 
cheaper, faster, lighter and more 
superior by using laminated plastic 
sheets instead of sheet metal. 

Experience with the ammunition 
box proved to Briggs engineers that 
it was feasible to produce durable 
interior trim for automobile bodies. 
With the end of the war the Briggs 
plastic division became a full com- 
pany manufacturing unit, and pro- 
cesses for molding plastic sheets 
into automotive uses were devel- 
oped and refined. The company 
soon devised the method of incor- 
porating actual photographic re- 
productions of wood, leathers and 
fabrics into the plastic finish. 

Briggs uses two methods for 
processing plastic automobile 
trim. On large items such as in- 
terior panels, the plastic is 
pressed and baked in flat sheets. 
Where contours are to be formed, 
such as on the rear quarter 
panel which covers the fender 
well, the cured laminate is placed 
in a forming fixture while hot 
and shaped to the desired con- 
tour. These fixtures also serve 
as templates for drilling holes 
and marking the stock for band 
saw trimming. 

Because inexpensive fixtures can 
be used, this production method 
is both economical and fast where 
large pieces are handled. 

In producing plastic items with 
sharp contours, such as Packard's 
garnish moldings, another method 
is used. Briggs laminates and molds 
the stock in one operation using 
steel dies. The loading and unload- 
ing of dies with raw plastic ma- 
terial is done outside the press 
bed, making possible the maximum 
utilization of press time by run- 
ning duplicate dies from the oppo- 
site aide of the press. 





Plastics for Interiors ... 





INTERIOR TRIMS FABRICATED of plastics were displayed last week by Brigce< 
Mfg. Co. Briggs applications to the design of cars of the future includes plastic head- 
ning, synthetic seat cushions and floor mat, decorative plastic door panels, window 
garnish moldings and instrument panel, and plastic steering wheel, knobs and 


escutcheons. 





THE BEAUTY 


reprod ‘ 
was taken on the Briggs body assembly lines prior to installation of 





Bunting Elected NAM Mood: 
Fruehauf Named Director 


NEW YORK.—Earl Bunting, 
president of the O’Sullivan Rubber 
Co., Winchester, Va. was elected 
president of the National Assn. of 
Manufacturers here last week. He 
succeeds Robert R. Wason, presi- 


Cleveland U. C. Dealers 


Incorporate Association 

COL US, O.—The Cleveland 
Used Car Dealers Assn. has been 
incorporated by Jack Haber, Ray 
Ansley and Adam T. Norwich. The 
purpose of the association is to 
eliminate unfair practices, and 
maintain and legitimatize the busi- 
ness. 








dent of Manning, Maxwell & 


Moore, New York. 

Harvey C. Fruehauf, president of 
Fruehauf Trailer Co., John L. Mc- 
Caffrey, president of International 
Harvester Co. and Gwilym A. 
Price, president of Westinghouse 
Electric Corp., were appointed di- 
rectors for terms of two years. 

Appointed state director. for 
Michigan was C. C. Carlton, vice- 
president of Motor Wheel Corp., 
Lansing, Mich. 





Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 
a7 Want Ad Dept., inside back cover. 





























Downey Named 
Works Manager 
At Oldsmobile 


LANSING.—Announcement of the 
appointment of T. C. Downey as 
works manager for Oldsmobile, 
was made here 
last week by S. E. 
Skinner, general 


ciated in| impor- 
tant capacities 
with various di- 
visions of Gen- 
eral Motors for 
the past 30 years, 
was recently 
named production 
manager for 
Oldsmobile. In his new post, 
Downey will direct both production 
and manufacturing operations. The 
latter activity was under the direc- 
tion of John Dykstra, who resigned 
to engage in business in California. 

Immediately following his ap- 
pointment, Downey announced the 
promotion of D. C. Burnham and 
Philip J. Monaghan to the posi- 
tions of manufacturing manager 
and production manager respec- 
tively. 


Budd Jr. Named 


Firm President 


PHILADELPHIA.—The board of 
directors of the Budd Co. last 
week elected Ed- 
ward G. Budd jr. 
president. He 
succeeds the late 
Edward G. Budd, 
who founded the 
company in 1912. 

Budd jr. has 
been with the 
company since he 
was graduated by 
Wesleyan univer- 
sity in 1923. He 
was elected vice- 
president of the company in 1934, 
a director in 1938, and executive 
vice-president in 1943. 


Anti-Tilt 
Studebaker Makes Good 
In Gravity Test 
SOUTH BEND.—A demonstra- 
tion of the 1947 Studebaker Cham- 
pion was staged here last week 
when a group of mechanics bal- 
anced a four-door sedan on two 
wheels. The angle of the automo- 
bile’s axles, with one man steady- 
ing the car at the point of balance, 
was calculated at 62% degrees off 

horizontal. 

Engineers explained that scien- 
tific redistribution of weight in the 
chassis plus a broader, lower body 
make possible the feat. 

The center of gravity of the post- 
war Studebaker, without n- 
gers, is less than two feet above 
the highway at a point approxi- 
mating the middle of the front 
seat. This, it was said, is much 
lower than prewar automobiles and 
is an important safety and com- 
fort factor. 


Utah Tire Dealers Elect 


Bailey to Presidenc 

SALT LAKE CITY.—Utah tire 
dealers, meeting here at their an- 
nual convention, elected William 
A. Bailey, president; James Hay- 
wood, first vice-president; Joseph 
M. Garrison, second vice-president, 
and Charles T. Wheeler, treasurer. 
Earl M. Baker will continue to 
serve as executive secretary of the 
association. 

Principal speaker was D. W. 
Walsh, Pacific coast sales mana- 
ger of United States Rubber Co. 
tire division, whe told dealers to 
develop their market potentials 
for the coming change from a sell- 
er’s to a buyer’s market. 


Blomberg Is Host 


Harry D. Blomberg, president of 
Harry’s Cadillac-Pontiac Co., Ashe- 
ville, N. C.,.was host Dec. 4 at a 
dinner party for more than 30 of 
his employes. Out-of-town visitors 
included Verne Brewer, district 
manager, Cadillac Motor division; 
Gordon Miller, Pontiac Motor di- 
vision district manager, and A. L. 
Barrett, Pontiac district zone ser- 


vice manager. 























AUTOMOTIVE NEWS, DECEMBER 16, 1946 












J. L. 





DELIVERIES INCREASE! 
More Dealers Can Now Be Supplied 





GREEN—America’s largest importer of automobiles— 


introduced the British AUSTIN in the United States in 1936 and 
has continuously directed its development and steady growth. 
America’s demand for 250,000 quality small cars finds AUSTIN 
_ the leader in this field. A profitable companion line to America’s 
larger cars! Ask the dealer who sells AUSTIN! 


J. L. Green, Inc. 


EXCLUSIVE U.S.A. DISTRIBUTOR FOR AUSTIN 


also French Motorbecane (motorcycle 125cc) 
and Vap auxiliary bicycle motor 


1920 BROADWAY, NEW YORK, N.Y. TRafalger 7-4056 


Address West Coast Inquiries to 1434 North Fuller, Los Angeles 
Distributor for U.S.A. for Lucas, Girling, Zenith, Smith, parts and accessories for all British automobiles and motorcycles 


oe 





PRESENT 





DEALERS 


R. S. EVANS 
Miami, Florida 
AMERICAN MOTOR CO. 
WALTER SCHOTT JR. 
Cincinnati, Ohio 


SCHOTT MOTOR SALES 


Houston, Texas 

FOXALL McELREE 
Philadelphia 

HAVELL MOTORS 
Bernardsville, N. J. 


VAN CULIN MOTORS 
Point Pleasant Beach, N. J. 


DAILY MOTORS 


Dover, N. J. 
HAINES CORP. 
New Rochelle, N. Y. 


PARKHURST MOTORS 
Syracuse & Utica, N. Y. 


McEWAN MOTORS 
Bay Shore, L. I. 


RICHMOND CO. MOTORS 
Staten Island, N. Y. 


WILLIAMS MOTOR SALES 
Glen Rock, N. J. 


SYD BROWN INC. 
Bridgeport, Conn. 


POST ROAD GARAGE 
Old Lyme, Conn. 


CHURCH STREET GARAGE 


Greenwich, Conn. 


PARAMOUNT MOTORS 
Spr agfield, Mass. 


CRANDALL-HICKS CO. 


Boston, Mass. 


GERALD J. STAKE 
Chambersburg, Pa. 


TWIN CITY MOTORS 
Pittsburgh 


MIDGET AUTO SERVICE 
Baltimore, Md. 


MANHATTAN AUTO CO. 
Washington, D. C. 


W. F. GERHARDT 
Richmond, Va. 


DELANEY MOTOR SALES 
Wheeling, W. Va. 


SOUTH SHORE MOTORS 
Chicago, Iil. 


HENRY CARPENTER 
St. Louis, Mo. 


SHERMAN BARNES 
Mobile, Ala. 


LIGHT CAR SALES 
Salt Lake City 


LIGHT CAR MOTORS 
Los Angeles, Cal. 


SAN MATEO AUTO SERVICE 
San Mateo, Cal. 


AVENUE MOTORS 


San Francisco, Cal. 
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Reinhold Heads 
Cincinnati Assn.: 
350 at Parley 


CINCINNATI.—More than 350 
members and allied tradesmen at- 
tended the annual meeting of the 
Cincinnati Automobile Dealers 
Assn. here last week. 

E. A. Gusweiler, retiring presi- 
dent, was toastmaster and intro- 
duced the following as officers: 

R. E. Reinhold (Nash), presi- 
dent; A. F. Kirsten (Chrysler), vice- 
president; Clifford Jacobs (De- 
Soto), treasurer, and Erdie Turner, 
secretary. 

Directors: D. A. Bennett (Cadil- 
lac), C. L. Bernens (Packard), Les 
Black (Hudson), Jos. P. Bugganer 
(Kaiser-Frazer), . E. Cones 
(Buick), C. A. Cronin (Ford), R. 
M. Fisher (Mercury-Lincoln), Wal- 
ter Hallerman (Pontiac), J. J. 
Juilfs (Oldsmobile), R. J. O’Brien 
(Studebaker), E. N. Petry (Chevro- 
let), A. R. Schott (Willys), W. E. 
Schott jr. (Austin), Louis Sieve 
(Dodge), and E. A. Gusweiler. 

Principal speaker was Karl M. 








AT 93, HE’S STILL selling Ford! Joseph E. Doze, Humeston, Ia., who started as a 
Ford dealer in 1909, works every day, although his son, Lemuel, now manages the 
business. Shown, at a recent meeting of Ford dealers at Des Moines, are (left to right): 


ent. 


T; Doze, and G. F. Nelson, Ford district 





Ww. K. Ed ds, 
manager, Des Moines. 





Richards, manager of the field serv- 
ices department of the AMA, who 
spoke on the relationship of pros- 
perity to production. 

Other speakers were Harry Bell, 
NADA director for Ohio; L. F. 
Donnell, president of the Ohio as- 
sociation; L. F. Graul, chief of the 
dealers’ and salesmen’s licensing 
division of the Bureau of Motor 





Vehicles, and Oris Hamilton, safe- 
ty director for the city of Cin- 
cinnati. 





Hamer Returns 
COLUMBUS, 0O.—Walt R. Hamer, 
executive secretary of the Ohio 
Automobile Dealers Assn., has re- 
turned from Phoenix, Ariz., where 
he underwent an operation. 


Labor Curbs Also Urged at Parley .. . 





CASPER, Wyo.—(UTPS)—As a 
first step in curbing the “used new 
car racket,” Wyoming Automobile 
Dealers in their annual convention 
here last week urged greater cau- 
tion in the sale of new cars. 

Declaring that too many 1946 
models are showing up at used 
car lots for prices as much as 
$1,000 above the dealer’s price, 
one Cheyenne dealer read to the 
group a recent advertisement 
clipped from a Cheyenne news- 
paper offering used 1946 cars for 
$2,500 to $3,000, all exceeding the 
dealer’s price. 

Another Cheyenne spokesman 
cited an instance of an individual 
who was fined $25 in police court 
for violation of the city’s licensing 
ordinance by importing 1946 cars 
from dealers outside the state. 

One prominent Casper dealer 
frankly voiced a suspicion that a 











Shown above are a 


many parts that make up the ap- 
proximate weight of 302 lbs of alloy 
steels used in the average passen- 
ger car. These alloy steels have 


few of the 


the stamina needed in highly- 


engineered, vital working parts. 
They provide the high strength, the 
shock-resistance, the fatigue-resist- 
ance and the fine-bearing surfaces 
essential to efficient operation. 
Bethlehem makes the full range 
of AISI steels used by the automo- 


BETHLEHEM ALLOY STEELS 


bile and truck industries. In pro- 
ducing these steels Bethlehem 
metallurgists use modern methods 
of control backed by adequate me- 
chanical testing and inspection. 
The care that goes into each billet 
and bar of Bethlehem Alloy Steel 


* Estimated weight of alloy steel (includ- 
ing stainless) used in the average 1942 


+, hth 





P 


pays off in uniform machinability 
and response to heat treatment. 

For complete information on 
modern steels ask for Bethlehem’s 
new edition of “Properties of Fre- 


quently Used Carbon and Alloy 


Steels.” It 


* 


BETHLEHEW 





contains 132 pages of 


valuable data based on exhaustive 
metallurgical research. 


BETHLEHEM STEEL COMPANY 


Bethlehem, Pa. 


On the Pacific Coast Bethlehem products are sold 
by Bethlehem Pacific Coast Stee] Corporation 


STEEL 





Wyoming Dealers Assail 


Used New-Car Racket 


few unscrupulous dealers may be 
collaborating with used-car lot 
owners. 

“We can help curb this vicious 
racket,” ahother spokesman point- 
ed out, “by making certain that 
new cars are delivered only to cus- 
tomers who will continue to own 
and operate them, not sell them 
for a big profit to someone else.” 

Cognizant of the effects of the 
recent coal strike and its threat 
to the automotive industry, the 
group of more than 100 dealers 
passed a strongly worded reso- 
lution demanding modification of 
the Wagner act. 

It called for a “complete remod- 
eling of the labor code, so that it 
will conform with our American 
doctrine of equal rights and equal 
responsibilities, and that it be 
refereed by the government in an 
impartial manner.” 

The resolution also requested the 
governor and the state legislature 
to remove from state laws all acts 
upholding a closed shop. It charged 
that “these labor laws have built 
up a system of totalitarianism in 
the midst of our nation of free 
people with little dictators ruling 
their unions under a code of ethics 
entirely different to the one that 
governs the rest of us, and these 
leaders have been able to upset the 
economy of practically every indi- 
vidual in the nation, and to bring 
misery and suffering to millions of 
innocent and unsuspecting people.” 

It was pointed out that the en- 
tire automotive industry, from 
manufacturer to dealer, has been 
victimized by delays, interrup- 
tions, and interferences from the 
improperly controlled actions of 
organized labor. 

Another resolution, reaffirming 
the association’s stand aimed at 
the elimination of state taxes such 
as the “caravan tax.” 

A third resolution urged the 
formation of county dealers’ asso- 
ciations to include persons en- 
gaged in all phases of automotive 
trade. 

In discussing a 44-hour week in 
preference to 48 hours, one dealer 
remarked that he “liked to have 
time for a haircut once in a while, 
and rather supposed that his em- 
ployes did too.” 

The convention elected F. P. 
Richardson, of Lovell, as presi- 
dent; Monte Robertson, Casper, 
vice-president; Bill Dinneen, 
Cheyenne, second vice-president, 
and William F. DeVere, Chey- 
enne, was reelected secretary- 
treasurer. 

Directors are Clyde Guschewsky, 
Lander; Earl Varney, Worland; R. 
E. Utzinger, Rock Springs, and J. 
Y. Westbrook, Sheridan. 

Convention speakers included M. 
Robert Deo, general counsel for 
NADA, who predicted that new- 
car production should reach 4,000,- 
000 in the next year, barring fur- 
ther labor trouble. 

“But it will still be more than 
a year,” he said, “before any cus- 
tomer can walk into a dealer’s 
place and buy a new car with- 
out delay.” 





DuPont Denies Hike 


In Antifreeze Prices 

WILMINGTON, Del.—The Du 
Pont Co., acting on protests re- 
ceived from automobile owners 
on antifreeze prices, sent the 
following telegram last week to 
automobile associations in all 
48 states: 

“It has come to our attention 
that some dealers of ‘Zerone’ 
and ‘Zerex’ antifreeze have ad- 
vanced prices since lifting of 
OPA regulations, excusing 
themselves by claiming that Du 
Pont has advanced prices. For 
the information of your mem- 
bers, so they. will know the facts, 
Du Pont has made no increase 
in the prices of ‘Zerone’ and 
‘Zerex.’ They remain the same 
to all retailers as before the 
war and under OPA.” 





What do you want t6 buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 
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TO THE 
OLDSMOBILE DEALER 
ORGANIZATION 


S WE CLOSE the books on one of the most unusual years in automobile production 
A history, it is gratifying indeed to note how soundly Oldsmobile dealers have faced 
their many problems and how constructively they have built for the future. They have 
earned the respect and confidence of their customers for their fair policies in the distribu- 
tion of new cars. They have saved the day for countless owners of ageing prewar cars by 
providing: adequate service» to protect their transportation. Oldsmobile dealers have estab- 
lished themselves most favorably against the time when production will catch up 
with demand, when the dealers with the greatest value in their product and res strongest 


loyalty among their owners will profit most in a competitive market. 


HO ae 
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DIVISION OF GENERAL MOTORS 
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D oes it pay to be particular about the little 
things? Take, for example, the automotive 
designer who gives so much study to the proper 
material for a small item like the handle of a 
gearshift lever—and chooses PLexic.as. 


Important? Yes, because Piexicias has a 
crystal-clear beauty that will retain its sparkle 
throughout the years—without clouding or dis- 
coloration. Important, too, because PLExiGLas 
is light in weight, friendly to touch, ruggedly 
durable, shatter resistant, easily molded and 
fabricated to a variety of unusual designs. 
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BEAUTIFULLY 


HANDLED 


KNOBS OF 


I MAVULAY 


PLEXENE M —« promising new modified styren: 


co-polymer molding powder... 
heat resistant. . . gasoline resistant... 
recently reduced prices. Ask for details. 


weather resistant... 
available «! 





This handle is but one of many Piexictas 
handles and knobs on today’s cars—one of many 
ways in which the automotive industry has 
taken advantage of this fascinating plastic. 
Today, designers use it for radiator ornaments, 
instrument dials and lenses, interior trim, horn 
buttons, tail-lights, name plates and scores of 
other fittings. Tomorrow, new uses will be found 
for this sparkling, versatile material. 


For detailed infermation, call or write our 


Detroit representative: W. E. Biggers, 819 
Fisher Building, Madison 1500. 


Only Rohm & Haas Makes 
Plexiglas 
Acrylic Plastic Sheets 
and Molding Powders 


Pusxrocas is « trade-marh, Reg, U. 8. Pat. OF. 
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Urban Families Today? 


What are the characteristics of Lox, 


— 





~The American Magazine Gauges the Postwar Urban Market 


In the first postwar survey of its kind, The American 
Magazine gives you a cross-section picture of urban life in 
America today. The report provides a detailed comparison 
of the character and composition of all urban families 
with The American Magazine’s reader families. It covers 
such items as: Sts. 


Income — Possessions — Occupation — 
Education — Type and Size of 
Dwelling — Housing Plans 

And it presents these vital new market facts and figures in 
a graphic, ready-reference fashion. 


For example: - tei 


— 
iIncOmE 


$3,000 TO $3,000 


29.6 
ovestnene, 989 
18.1 
12,3 ¥ | 
a f| oo 


CJ att Famities GH AMERICAN MAGAZINE FAMILIES 


The interesting new method of sampling, called “Block 

















- Sampling,” undertaken shortly after war’s end by The 


Psychological Corporation, has secured a more accurate 
sample of the urban market by including all economic 
groups in their true representation. 

At your request, we'll see to it that your copy of this 
Qualitative Survey reaches you. It will add still further 
substance to the statement that... 


' «eeno other magazine offers advertisers 
so great a value in multimillion circulation 
among both men and women, page for 
page, dollar for dollar! 





THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 








12 


' AUTOMOTIVE NEWS, DECEMBER 16, 1946 





Treese Leaves 
Ford to Join 
Tucker Corp. 


CHICAGO.—Appointment of Lee 
Treese, former production superin- 
tendent of the Ford Motor Co., as 
vice-president in charge of manu- 
facturing for the Tucker Corp. was 





announced last week by Preston| ~~ 


Tucker, president. 

Treese resigned at Ford to join 

Tucker in building the new rear- 

Torpedo in the former 
Dodge aircraft engine plant here. 
Since coming with Tucker, Treese 
has supervised production of first 
pilot models which Tucker hopes 
to have ready for test and demon- 
stration around the first of the 
year. 

In addition, Tucker says Treese 
is working on detailed plans for 
setting up production and assem- 
bly lines and retooling the 475-acre 
former Dodge plant here. 





Employe Dinner Marks 
Pohe’s 6th Anniversary 
Pohe Motors (Chrysler), of Du- 





—Thomas in Detroit News 
Speech from the Throne 





Bois, Pa., marked its sixth anni- 
versary with another annual din- 
ner for employes. 

In addition to the full dealership 
staff, those in attendance included 
Ralph L. Weber, regional manager; 
S. A. Henmon, district manager; 
Paul Wilson, manager of Penn Mo- 
tors, Inc., and representatives from 
tire and accessory firms. 


FOB FACTORY 














‘steps, substitution of stamped parts 
| multiple automatic spot welding, 


Car Makers Driving 
For Cost Cuts 


By A. H. Allen 


IF YOU HAVE A workable idea as to how an automobile 
manufacturer can save as much as a 


built, 
delay. 


ick out a manufacturer and rus 
ou will be welcomed with open arms and open purse- 





y on every car 
it to him without 


strings. The drive on costs is becoming even more relentless 





than it has been, and is not®— 


being confined solely to mod- 
els in the planning stage. 

As fast as manufacturing im- 
provements can be tooled and in- 
stalled they will be put in opera- 
tion on whatever models are in 
process at that time 

Elimination of machining opera- 
tions, combination of machining 


for machined parts, adaptation of 


eer a ger of lighter-weight steel 
| sections with equivalent strength, 








A. H. Allen 


and extended use 
of zinc die cast- 
ings in place of 
machined parts 
are only a few of 
the moves which 
have been or are 
being made in 
the scramble to 
bring costs back 
into line on the 
production front. 

On the man- 
agement front 
there have been 








installations 


=... Q00,000 | 


prove the versatility and reliability of 


the 


Bendix NIM 


Quick, safe, economical starting is a valuable sales 
attribute to your product —a feature that your customers 
are bound to expect and look for. And when you realize 
that the Bendix* Starter Drive has been the overwhelm- 
ing favorite over the years, in every form of transporta- 
tion, there can be little question about its superiority. 


In automotive vehicles of all types, in marine equipment 


“Bendix “Drive 


ELMIRA 


ECLIPSE MACHINE DIVISION 
of Bendix Aviation Corporation 


YUN 





WOK 


in stationary engines, and even in aircraft, billions of 
safe, sure starts have been rolled up by these mighty 
midgets that are the heart of the starting mechanisms. 
No matter what kind of starter installation you may be 
contemplating —and regardless of what special require- 
ments you may have to meet, it will pay you well to look 
into the advantages of Bendix Starter Drives. Your 


inquiries are invited. 


° NEW YORK 


REG. U.S. PAT. OFF. 


AVIATION CORPORATION 








numerous changes in policy and 
personnel aimed at reducing 
overhead expenses. Many de- 
partments have been reduced by 
as much as 25 percent. There 


has 

dant downgrading 

though it is a bitter pill to swal- 
low, was inevitable for many who 
moved rapidly up the ladder un- 
der the pressure of wartime ex- 


pansion. 

New building programs in many 
cases have been cut back sharply 
or deferred until such time as costs 
are down within reason. Cancella- 
tions of new equipment programs 
are reported, and General Motors 
has suspended all tool and die work 
on one series of proposed new 
bodies, effecting a saving report- 
edly of $50,000,000. 

All these steps taken together 
sound like a depression. However, 
this is not the case. It is simply 
a recognition of the fact that, come 
Jan. 1, manufacturers are once 
more operating “on their own 
money,” so to speak. Wartime 
profligacy has ended. The purchas- 
ing agent is about to get tough 
again. Competition is slowly mov- 
ing back into the picture. 

oa * * 


First Price Cuts Seen 
In Trade-In Amount 


AUTOMOBILE buyers complain- 
ing over high prices are gaining 
in numbers, and some of them 
meekly inquire as to when car 
builders figure they can reduce 
prices from present levels. The an- 
swer probably is that the first re- 
ductions in car prices will come 
in the form of higher trade-in al- 
lowances on used cars; in other 
words, when dealers start compet- 
ing for business they will once 
more begin to trade away some of 
their discount as they did almost 
universally in prewar years. 

This of course will not come 
about until buyers start to shop 
about dealers. instead of 

$m to enter orders as at 
present. There is little prospect of 
any early reduction in factory list 
prices. In fact, Walter Reuther & 
Co., if their menacing gestures over 
wages are to be believed, may force 
still more increases. | 

a 


CIO Puts Bee on U. S. 
For Wage Figures 

THERE IS A battle going on 
currently in Washington over stud- 
ies being made by the Bureau of 
‘Labor Statistics on the subject of 
productivity. The fight seems to 
devolve from intense pressure be- 
ing brought to bear by the CIO on 
the bureau to hurry up with some 
figures the union can use in col- 
lective bargaining, to show how 
more productivity from workers is 
resulting in more profits and hence 
more money for wages. 

The bureau is approaching the 
study calmly, realizing that before 
any figures can be compiled there 
has to be an agreement on defini- 
tions of what productivity means 
and how it can be measured. 

Obviously technological im- 

provements resulting in higher 
output per man do not represent 
increased worked eee oe 
Or do they? The CIO would like 

to believe they de, but on what 
justification is hard to see. 

No one around Detroit will con- 
cede that individual effort or pro- 
ductivity is even back to where 
it was prewar, the general feeling 
being that it is off from 15 to 25 
percent. And this opinion can be 
supported by cold figures! 

fb + * 


Less Friction Predicted 


For Cars of Future 


HAROLD YOUNGREN, Ford en- 
gineering director, made an inter- 
esting point in a recent commen- 
tary on cars of the future, in con- 
nection with mechanical friction 
in engines and the importance of 
reducing or eliminating it. 

He noted the average automo- 
bile requires 21 horsepower to be 
delivered to the rear wheels to 
operate the car at 50 m.p.h. con- 
stant speed. At this speed the en- 
gine generally turns about 2,500 
r.p.m. and at the same time the 
engine absorbs 21 horsepower in- 
ternally in mechanical friction, or 
a total of 42 horsepower. 

Thus only. half the fuel con- 
sumed is used to propel the car 
on the road. A reduction of engine 
friction by one-half would mean 





a fuel saving of about 33 percent. 
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Sign of the Black Boy 


“From Market Srreet, opposite to the Quaker’s Meeting House” in 
Philadelphia in 1735, Jos. Prichard, sailmaker, “removed to the Sign of the 
Black Boy, in the said street”... there from “Canvass of diverse Textures, 
Naval artists skill’d in the Art of Sail Making .. . cut Topgallants and 
Royals, Spritsails and Save-Alls. . . for Brigs, Cutters, Sloops, Smacks, 
sundry Vessels... the width govern’d by the length of the Yard, Gaff, Boom, 
or Stay... the depth by the height of the Mast. And for Lightermen 
also tann’d sails with Tar and Horse Grease...” 


Gerrine winp of events from all compass courses, the newspaper editor 
is the symbolic kin of the sailmaker . .. on his sheets gathers the global gales 
... the faint puffs of foible and fad... the hurricane of world happenings 
or light breezes from the city blocks .. . with comics and features gets 
gusty laughter . . . editorially stirs up stagnant air, lets loose blasts at civic 
corruption or crime, blows the-malefactors down... is a reliable 
weather vane pointing for the ‘public good, 

In Pumapetruia, The Inquirer with a cargo of more than 600,000 
of the finest families . . . runs up the greatest sales for both national and | 
local advertisers. Smart sellers are increasingly booking passage— 
as Media Records listings show. 


Che Philadelphia Inc 
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Dealer Business Counsel 


Customer Labor Gross Profit Drops 
20 Cents on the Sales Dollar | 


RODUCTIVE hours are those 
hours worked on customers’ 
cars, used car reconditioning, new 
ear delivery and new and used car 
warranty and policy. Productive 
hours worked on customers cars 
are full cash profit hours at the 
. time of sale. On 
used cars in this 
seller’s market 
they are full cash 
profit hours at 
the time of the 
used car sak, 
provided the re- 
conditioning is 
charged at full 
list price for 
— Q 
owever, when 
aSeedbeee we get back in a 
buyer’s market and dealers again 
have to fight for the new car busi- 
ness on a highly competitive used 
car trading basis, then it’s quite 
possible the labor on used car re- 
conditioning will again be ap- 
* praised and the work done on a 
cost or cost-plus basis. The other 
productive hours, such as hours 
spent on new car delivery, war- 
ranty and policy, are non-cash 
profit hours and should be held at 
reasonable minimums at all times. 





are all allowable hours but 
they should be accounted for daily 


are very likely to get buried in 
the cost of sales of labor where 
a dealer will never know what 
these hidden expenses amount to. 

. + . 


Lack of Information 


On Idle Time 
IM a recent analysis I made 
of some 2,500 dealer reports, not 
over 25 percent of these reports 
sowed a complete breakdown of 
non-productive and idle time hours. 
This lack of information is prob- 
ably due in part to the shortcuts 


ye 

| 
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: 78 


: 
é 


i 
a 
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very much lower than the total 
number of clock card hours of a 
mechanic, a thorough investiga- 
tion should be made with a view 
to increasing cash profit hours. 
Where the number of hours sold 
to inter-departments is proportion- 
ately high, for such work as used 
car conditioning, new car deliv- 
ery, warranty and policy work for 
both new and used cars, demon- 
strators and service vehicle main- 
tenance, every effort should be 
made to reduce it to a minimum, 
because this class of work will 
clutter up your shop and drive cus- 
tomer full cash profit labor ey 


Although most of this 
important and has to be 


ness. 

Non-productive, unapplied or idle 
time hours are thé hidden expense 
hours in your service operation. 


i; Where these hours 


are running 
proportionately high, it could be 
caused by an excess of manpower 
as compared with your service pro- 
duction demands, in which case 
your service manager should be 
required to furnish the dealer with 
a complete study covering man- 
power requirements. Also a careful 
study should be made of the possi- 
bility of having work, such as re- 
pairs to buildings, equipment, fur- 
niture, machinery and tools, being 
done on the outside rather than 
by high priced mechanics. A care- 
ful study of the accessibility of the 
stockroom for productive mechan- 
ies should also be made. 

(Next article: When the Sale 


Begins). 





Ford Leaves Farm 


50 Buildings, Land, Saw Mill 
Listed for Sale 


DEARBORN, Mich. — Indicating 
further cuts in nonautomotive de- 
velopments by disposing of farm 
lands amounting to approximately 
9,600 acres in the Tecumseh and 
Macon (Mich.) areas, the Ford Mo- 
tor Co, last week announced ap- 
pointment of Reaume and Sillo- 





way, Detroit real estate brokers, 











Customer Labor Sales 
Is your customer labor sales volame UP or DOWN? 
Columnist Van Tassel will be glad to tell you how your trend in 
customer labor sales compares with the average of all dealers. 


Simply fill in the following information as requested, clip out this 
space, attach it to your letterhead and mail it to J. B. Van Tassel, 
c/o Automotive News, Detroit 26. He will be glad to give you the 
answer by return mail. Your figures will be kept in strictest con- 
fidence. 


CUSTOMER LABOR SALES VOLUME 
For 10 months period ending Oct. $1, 1945 §............ 
For 10 months period ending Oct. 81, 1946 $............ 
For month of October, 1946 $............ 








as sales agents for the property. 

In addition to the farm lands, 
50 groups of farm buildings, 10 
homes in Macon, a saw mill, plan- 
ing mill, power house, administra- 
tion building and work shop will 
be sold, it is said. 

Some of the land is considered 
the best in the state, some 7,000 
acres having been under cultiva- 
tion with soy beans and wheat. 

Among the houses for sale is the 
old Pennington dwelling that was 
restored by Henry Ford and used 
by him as his home when in 
Macon. 





Mallon Motors Occupies 


New Home in S. Tacoma 


Mallon Motors (Ford), South 
Tacoma, Wash., is occupying a new 
building and has a new name after 
having been known as Tommy 
Mallon’s for years. 


Mallon has been in Tacoma for 
30 years in the sale and servicing 
of Ford products. Other officers 
are Ken V. Sanders, vice-president 
and general manager; Harold Nut- 
ley, secretary, and Ann B. Mallon, 
treasurer. 
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ORIGINAL EQUIPMENT 
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. A. Ernest, Southeast di 4 
west division; W. 8. Milton, teatveess aden and W. 


. Young, Pacite division. 





Frazer’s Nephew 
Gets K-F Post 


WILLOW RUN, Mich.—Appoint- 
ment of James 8S. Frazer jr. as re- 
gional sales manager in St. Louis 
for Kaiser-Frazer Corp. and Gra- 
ham-Paige Motors was announced 
last week by. W. A. MacDonald, 
vice-president in charge of sales. 

Frazer will supervise distribution 





in the St. Louis area of Kaiser Spe- 
cial and Frazer automobiles, the 
Rototiller farm machine, and the 
“jet-propelled” Kaiser dishwashing 
machine. Frazer is a nephew of 
Joseph W. Frazer, president of 
Kaiser-Frazer and Graham-Paige. 





Want to buy or sell new or used 
cars? Classified 
back cover? will solve your problem. 


sa Want Ad Dept., inside back cover. 





Want Ads see inside |? 





Dealer Merchandising 


The Part Direct Mail Advertising Plays 
In the Selling ef Cars 


_peact mail has long played an 
important part in merchandis- 
ing automobiles. In this article, 
Robert G. Silbar, of R. L. Polk & 
Co., Detroit, gives his views on how 
it can be used most effectively. He 
speaks, of course, as a partisan 
of direct-mail advertising. 
Direct-mail advertising has the 
simple objective of bringing in 
customers and keeping 


weg them coming in; of 
holding customers and 

creating new ones; of 

creating goodwill and _ building 


local prestige as a reliable, de- 
pendable merchandiser. 

There is a distinct difference be- 
tween direct-mail advertising and 


the mail-order business. Many au-/| you 


tomobile dealers confuse the two. 
They think direct-mail advertising 
must sell something—must produce 
tangible returns in the way of in- 
creased service sales or new car 
. They think they should 
measure its returns in increased 
service volume and sales—and 





when it does not, they squawk, 
Direct - advertising in- 
public confi- 
ty es do a 
sustomers come 
to rely on you. tt aims to build 
your integrity—the honesty, in- 
tention of purpose and fair deal- 
ing you wish to impress on cus- 
tomers. 

There is something intensely per- 
sonal about a letter that comes to 
you through the mail. That’s why 
direct-mail advertising is more 
than just a reproduction of a na- 
tional advertisement, with the deal- 
er’s name tacked on the bottom. 
That’s sp 4 good direct-mail ad- 
vertising is often pure “corn,” if 
e—because it must give 
the impression that the dealer him- 
self sat down and wrote the letter, 
or that he himself went to a local 
printer and had the mailing piece 
prepared. Mae eae 


buyer today is again be- 
coming “choosy” about where 














RUBBER COMPANY 


75 EAST ANAHEIM TELEGRAPH ROAD, 





LOS ANGELES 22, CALIFORNIA 








he buys. The time is rapidly ap- 
proaching when he needs to be re- 
acquainted with your ability to 


serve, because competition is try-_ 


ing to grab off your customers. 
Postwar. population. shifts have 
brought many new faces into i 
sales territory and many old 

may be lost. 


offset by giving and publicizing 
good service. 

The paramount job of many car 
dealers today is to rebuild or to 
secure business through regular, 
steady customers. That’s what di- 
rect mail is supposed to do. 

Largely because they have been 
misinformed or uninformed, some 
dealers are “down” on direct mail 
because they expect too much from 
it. They shot out a hundred pieces 
and confidently expected at least 
20 or 30 people would come bounc- 
ing back to buy. It has been prov- 
en time and again that effective- 
ness of direct-mail advertising .de- 
pends on timeliness, the type of 
mailing lists, and the kind of mail- 
ing piece. And it has been proven 
that continuing impacts are more 
effective than a single mailing 
piece. 

Here are the average rates of 
return that can be expected from 
direct-mail advertising: 

A “one-shot” mailing piece 
without any kind of followup— 
3 percent return. 

One mailing piece followed by 
another within two weeks—8 
percent return. 

Three mailing pieces within a 
period of four weeks —9-12 per- 
cent return. 

Any mailing piece followed by 

personal call—23 


These figures emphasize the most 
essential principle of direct mail— 
the greater the follow-up, the 
greater the return per piece. 

ao * * 


T° BE most effective, a direct- 
mail advertising program must 
be adequate in size. Your cam- 
paign must be designed to reach 
the prospects you want to. reach. 
Your program must be systema- 
tic! it cannot be handled on a 
haphazard basis. Your’ mailings 
must go out on schedule; they 
must go out not only once but 
continually; and they must be 
timely. Lastly, your program must 
be productive, but remember that 
goodwill is not built overnight. It 
may take months of continued con- 
tacts to make your owners and 
prospects remember you and keep 
returning to your dealership. 

There is no cri 
on how much you should spend, 
Jewelry stores often spend up to 
15 percent of their gross on di- 
rect mail. Department stores 
average up to 6 percent. It is 
usually a safe estimate to set 
aside as a minimum 1 of 
your gross sales for mail 
This allows for other forms of 
advertising as well. 

Backbone of any successful di- 
rect mail program is your mailing 
list. That list must not only be 
accurate but must be kept up-to- 
date. Many dealers have a cus- 
tomer record list or a follow-up 
system that can serve as the heart 
of their mailing list. If they do 
not have such records, a list of 
car owners in their immediate sales 
area can be purchased from com- 
panies like R. L. Polk & Co. which 
collect the original information 
from car registrations in each 
state. 

It is good business to correlate 
your customer records with a new 
registration list every year because 
your own list probably contains 
only the names of those you have 
served or sold. There are undoubt- 
edly scores of other owners in your 
sales area. Your own lists will not 
contain the names of car owners 
now going to competitive dealers. 
You need a complete car owner 
list to supplement your own list. 

A good owner list can be used 
not only for direct mail contacts 
but also for a sales analysis (de- 
termining what proportion of the 
total sales job in your territory 
you are doing); personal sales 
calls; telephone solicitations; sery- 

(See DIRECT, Page 24, Col. 5) 
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Dealer 








Doings 





Talley-Warren Opening 

Held in Rochester, Mich. 
Grand opening of the new build- 

ing of Talley-Warren Motor Sales, 

Inc., Rochester, Mich., is reported 

by Charles W. Talley and Glenn 

L. Warren, co-owners of the deal- 


ership. 

Representing an investment of 
nearly $100,000, the new service and 
sales site features the latest of 
modern equipment. Service facili- 
ties are under the direction of John 
W. Miller. 

* 


+ * 
Bledsoe-Mauzy, of Ariz., 
Lights 32nd Candle 

Bledsoe-Mauzy Motors (Ford), 
Bisbee-Lowell, Ariz. has observed 
its 32nd onto sean tae mae, Joe 
—— aaa 
* + . 


Garland City Parts Moves 
To New Home in Watertown 
Garland City Parts Corp., for- 
merly at 555 Factory St. has 
—. in its new building at 400 
St., Watertown, N. Y. Estab- 
lished in 198 the” the firm was one 
of the first businesses of its kind 
in the country dealing in the sale 
‘of standard units, according to 
Isidore E. Keegan, president. 
Five sons, all veterans, are asso- 
ciated with Keegan: Vernon A. 
Keegan, ‘vice-president and store 


manager; Jack G. Keegan, secre- 
tary; William E. Keegan, purchas- 
ing agent; Richard I. Keegan, out- 
side salesman, and Martin Keegan, 


counterman. 
* 


* * 
Novel Note 
Giant Postcard Helps 

Dealer Tell Story 


Missouri Valley Motors (DeSoto- 
Plymouth), Bismarck, N. D., is 
mailing king-sized postcards to its 
customers as,an advertising media, 
stating appreciation for customer 
goodwill and expressing its objec- 
tive of continued good work at fair 
prices. 

The company is also distributor 
for Mack trucks and General tires. 

* * * 


Universal Gets New Home, 
New Equipment, New Trade 


Universal Auto Sales; Pittsburgh, 
Pa., has acquired a new showroom 
constructed of cement block, ac- 
cording to F. general man- 
ager, and H. Dietrich, service man- 
ager. About $2,000 in new equip- 
ment has been added to former 
stock and a_ business increase 
amounting to 50 percent is re- 
ported. ‘ 

* 


Oregon Dealers Open 
Automotive Center 





The new Dodge-Plymouth auto- 


motive center, operated by John 8. 
Hubach and ©. R. Parkinson, co- 
partners in Hubach-Parkinson Mo- 
tors, Oregon City, Ore. had its 
formal opening this week. The firm 
is factory authorized dealer in 
Dodge and uth cars and 
Dodge job-rated trucks for Oregon 
City, West Linn, Willamette, Can- 
by, Molalla, Estacada, Gladstone 
and all smaller communities in 
Clackamas county. 

- * 


Nearly 100 N. H. Ford Dealers 
Attend Cavanaugh Fete 


Cavanaugh Bros. Motors (Ford), 
Manchester, N. H., observed its 
25th anniversary by entertaining 
nearly 100 Ford dealers and guests 
from all parts of New Hampshire. 

A special feature was a novelty 
number, “Fantasy in Makeup,” in 
which Ernest Ward, of Ford Motor 
Co., applied makeup to disguise 
several guests. J. Harrison Cav- 
treasurer of the company, 
supervised arrangements for the 
gathering. 


Opens IHC Dealership 
Lakes Region Motor Co., Inc., of 
Wolfeboro, N. H., has announced 
the opening of an International 
Harvester truck sales and service 
station at the Blaisdell garage on 


Milton Rd. in Rochester, N. H. 
Edward Boulanger is t sales 
manager and Joseph Y fore- 


man of the service department. 


Muncie Nash Chartered 











rated at 333 E. Main St., Muncie, 
Ind., with 500 shares of capital 
stock valued at $100 a share. In- 
corporators. Joseph R. Taylor, 
James O. Smith, Mary Smith and 
Katherine L. Taylor. 

+ + * 


Borsky Buys Business 
Hyman Borsky has purchased 
Lloyd Motors, 3814 Farnam §&t., 
Omaha, and will operate it as a 
and drive-it-yourself car 


rental service. 
a > 


Incorporate Firm 
C. H. Conner, H. D. Laird and 





Muncie Nash has been incorpo- 


P. B. Henry have incorporated City 























Neon Tubing. 





A front view showing the complete set-up as viewed from the Dallas- 
Fort Worth 4-Lane Highway. On the right you see the attention getting 
display room, photographed at night. 


OUTSTANDING BUSINESS FACILITIES 


1,800 sq. ft. of display space with two 10’ x 20’ glare- 
proof show windows. A new building, on corner, mod- 
ern in every respect, with two private offices and bath. 
Well lighted. Outside canopy bordered with 160 ft. of 


4,800 sq. ft. for Service and Parts Department, a well 
constructed 1}4 story brick building. Heated with 
Humphrey gas heaters. Two private offices and toilet 


for customers’ convenience 
—160 ft. of Neon outline 
the building. Well lighted. 
This location is most 
ideally situated from a 
dealer's standpoint. Only 
10 minutes from the cen- 
ter of Dallas, the South- 
west's fastest growing 
market area serving over a 


million people. 


Opportunity in the Southwest —EXTRAORDINARY! 














LOVELY, G 


This beautiful Colonial ranch style home of cut Austin 
Stone. 3,648 sq. ft. of wonderful living comfort enhanced 
by the most desirable built-in fixtures. This home has 
velvet textone throughout. Steel casement type windows. 


40 year roof. 


Spacious living room with large mirrored mantel over 
fireplace. Lovely dining room with butler’s pantry. Knotty 


pine panelled den opening onto 


room with wood burning fireplace. Three large bedrooms. 
The master bedroom has double cedar-lined closets with 
built-in chest of drawers in each and two mirrored doors. 
Two large all tile baths, one with glass enclosed shower 
stall as well-as tub. Extra nice, large kitchen, with built-ins 
galore, also breakfast room and serving bar. Thermostat- 
ically controlled floor furnaces. Attic fan. Five big cedar- 
lined closets and storage space. Huge, sealed and textoned, 
double garage with finger tip ovethead doors. One of the 
most outstanding homes in Dallas. Well landscaped fenced 
yard, screened from the road with Paul Scarlet Red Roses. 


Complete specifications and blue print of plat will be 
mailed you on request. Please include references. 


ADDRESS YOUR INQUIRY TO: DEPT. M—BOX 5124—DALLAS 


These modern Display and 
Service facilities plus this 
lovely spacious home. Lo- 
cated just of Dallas, 
Texas, on Nation's sec- 
ond most highly traveled 
highway. A sweet spot to 
establish your dealership. 









FACILITIES 


south Patio. Also sitting 


Motor Sales, Inc., to operate an 
automobile dealership if Houston, 
Tex., with $15,000 authorized cap- 
ital stock. 

a 


+ . 
Mulligan Honored 

Andy Mulligan, veteran Tacoma, 
Wash., automobile dealer, was hon- 
ored at a dinner celebrating his 
15th anniversary as a Studebaker 
dealer. Highlight of the affair was 
presentation of a plaque to Mulli- 
= by Studebaker company offi- 
e 


* * * 


Jordan Motor Co. 
James J., Charlies F. and James 
J. Jordan jr. have incorporated 
Jordan Motor Co. to operate a 
dealership in San Antonio, Tex., 
with $100,000 authorized capital 


Witts Incorporate 
M. B., D. M. and 8. B. Witt have 
incorporated Witt Motors, Inc. to 
operate a»dealership in Amarillo, 
Tex., with $60,000 authorized capital 


> o & - 
Mid-State Chartered 


Mid-State Auto Sales, Inc., Akron, 
O., has been incorporated by Ru- 


shares of no per value stock. 
- 


Revamp Steven Motors 
Steven Motors, Tacoma, Wash., 
Chrysler - Plymouth dealer, has 
taken on the Chrysler marine en- 
gine line and is revamping recent- 
ly acquired quarters at 734 Broad- 
way. 


Laurel Building 
The Laurel County Motor Co. is 
erecting a new building in London, 
Ky. The structure, which has been 
held up for lack of steel, is ex- 
pected to be completed soon. 
* +. 


Munson Names Swartz 


Donald Swartz has been named 
general manager for the Grant T. 
Munson Ford dealership at Fort 
Wayne, Ind. He will be in charge 
of an expansion program planned 
for sales, service, parts and ac- 
cessories. 2 

* 


* 
Towle Elected by Lions 


Gerald Towle, Rochester (N. H.) 
dealer, has been elected president 
of the newly organized Rochester 
Lions club. 

* s 
Herr Appointed 
Herman P. Herr, veteran with 
Ford, has been named service 
superintendent of James G. Paps 
Co. (Ford), Oakland, Calif. 





Workers Participate 


In Liberty Profits 
BIRMINGHAM, Ala—Checks 
were distributed to employes of 


pany annual profits and in a 
ee See ee ees be 


the company. 
Plans and prospects for the 
coming year were discussed by 
Herman A. Moore, chairman of 
the board; E. L. Scouten, presi- 
dent; John H. Lander, vice-pres- 
ident; L. BR. Dyche, truck divi- 
sion manager, and M. B. Casler, 








assistant manager. 
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Dealer 


Mattson Is President 


Of Portland Dealers 


E. C. Mattson, owner of the Auto 
Glass Service Co., Portland, Ore., 
was elected president of the Port- 
land Automotive Trades Assn. at 
the organization’s annual meeting 
last week. 

Mattson, who last year was first 
vice-president, succeeds J. F. Steins 
jr. of the Best Auto Springs Co. 

The following officers, directors 
and department vice - presidents 
were elected to serve through 1947: 
R. M. Whitaker, Whotake & Kirk- 
patrick, first vice-president; C. E. 
Diller, Auto Wheel Service, second 
vice-president; John A. Lalyley, 
Smith Auto Parts Co., secretary: 
George Rotegard, Tracey & Co., 
treasurer; J. S. Steins jr. Best 
Auto Spring Co. and Tracey J. 
Colt, Bearing Service Co., directors. 

Department vice-presidents: Auto 
laundry, W. G. Rowe; auto serv- 
ice, battery and electrical, Cecil 
Brunner; brake shops, A. Roskoski; 
machine shops, A. F. McGarr; re- 
builders and refinishers, J. H. 
Starr; repair shops, E. Inghram; 
retail gas and oil, M. Weatherford; 
storage garages and parking, N. A. 
Nelson; tire shop, M. L. Prather, 


Northwest Tire Co. 
* * + 


Hartman Honored 
25th Anniversary Brings 


Fete for Dealer 

L. B. Hartman, Chevrolet and 
Oldsmobile dealer in Salmanca, N. 
Y., has been honored by Mayor 
Robert L. Taylor and 100 business 
men at a special dinner, marking 
his completion of a quarter-century 
of business activity.- 

Hartman, who heads one of the 
largest individually owned firms in 
western New York, tas been an 
Oldsmobile dealer since 1933 and a 
Chevrolet dealer since 1928, 

In addition to his automotive ac- 
tivities, he maintains a large man- 
ufacturing division, producing parts 
for a number of companies. 

+. * 


Chive Leases Building 
For Studebaker Service 


Pierre Chive jr.. owner of Chive 
Motors (Studebaker), New Or- 
leans, has leased the building at 
617-23 N. Rampart St., where he 
has established a parts and serv- 
ice center for Studebaker passen- 
ger cars and trucks, . 

Chive has been a Studebaker 
dealer for five years, but he has 
never entered the service end of 
the business. Chive will maintain 
his building at 643 N. Rampart St. 
for a new-car showroom. 

=e s * 
Winegar-Reimann Opens 
Showroom in Buffalo 


Winegar-Reimann Motors Inc. 
(De Soto- Plymouth), has opened 
new showroom and service facili- 
ties at 2765 Genesee St., Buffalo. 
Arthur Winegar is general man- 
ager and Kenneth C. Reimann is 


sales manager. 
+ * 


Expansion Work 


Gains Headway 
In Lowell Area 


Expansion is the keyword of 
Lowell (Mass.) dealerships. Fred 
and James Emerson and Fred 
Emerson II are going all out at 
Lowell Buick Co., making way for 
new cars and improving their fa- 
cilities for used-car service. 

Pease Motor Co., one of the old- 
est in Lowell, is improving its spe- 
cialized service for Oldsmobile- 
Cadillac, as well as GMC trucks. 

James B. Coffey Co., Ine. ig 
awaiting lifting of building restric- 
tions to begin its $100,000 service 
and sales center for Lincoln and 
Mercury automobiles. At present, it 
is using Strand Garage’s facilities, 
which it recently purchased for an 
undisclosed sum. 

Lowell Motor Sales, Inc. (Ford), 
is engaged in a ‘big advertising 
campaign, as well as in expanding 
its quarters. Theodore W. Reed, 
president, is in general charge, as- 
sisted by Al Rodgers, treasurer. 

Also figuring in the greater- 
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Doings 


Lowell auto dealers’ expansion pro- 
gram is Smith Motors of Lowell, 
Inc. (Hudson). 

Dan O’Dea, Ine. (Packard- 
Dodge), will invest thousands more 
in expanding its already large 
quarters as soon as the construc- 
tion green-light is given. 

Roger Boyd is developing his 
Chevrolet service and sales center 
in nearby Chelmsford. 

Nesmith Motor Co. (Pontiac) 
has also enlarged its facilities. 

* * * 


Mountain Motors 
Opens $100,000 Building 
In Salt Lake City 
The new home of Mountain Mo- 
tors (Packard), Salt Lake City, 
Utah, built at a cost of $100,000, 
has been officially opened to the 
public. The plant has floor space 
of 18,000 square feet and additional 
parking space bringing up the to- 

tal to 54,000 square feet. 
Richard C. Freed, formerly as- 

sistant manager of Freed Motor, 

is the manager of Mountain Mo- 


tors. Jack B. Morris is sales man- 
ager, Weldon Rigby, service man- 
ager, and Grant W. Pratt, parts 
manager. 

aa * * 


Brost Elected 


Chester J. Brost, of Brost Mo- 
tors, Inc., Buffalo, has been elected 
to the board of directors of the 
Automobile Club of Buffalo, Inc. 
He is also president of the Buffalo 
Automotive Trades Assn. 

* + 


Robertson Opening 


Robertson Hudson Motor Co., 
Cartersville, Ga., recently held a 
formal opening of its new build- 
ing, 112 N. Tennessee St. 

* * + 


Montezuma Opens Shop 


Montezuma (Ga.) Motor Co. 
(Ford) has opened a complete body 
shop in the rear of its building. 
Jack Fouche is in charge of the 
shop. 

° = . 
Barfield Buys Building 

Douglas Barfield, owner of Davis 
Street Motor Service, has pur- 
chased the Gaskins Bldg. to be used 
in operation of its Nashville, Ga., 
business. The present occupants of 
the Gaskins building, Howard- 
Webb Motor Co., contemplates con- 
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ee ahs Pa ae 
i Ae 


OCCUPYING 83,000 SQUARE FEET of space, and extending « tenth of a mile 
the front to back, Collord Motors, Inc. (Dodge-Plymouth), New Orleans, held its 
opening recently. The building is in the exact center of the Crescent 
according to I. R. Collord, president. The plant was built and equipped at a 
excess of $400,000. 


struction of a new building for its | dealership in Beaumont, Tex., 
Ford dealership at Dennis and | $200,000 authorized capital stock. 
Bartow Sts. At BaadY De 
* * + 
Kinsel Given Charter 
E. A. Kinsel, Joe B. Kinsel. and | general manager of Capito! 
C. F. Trubiville have incorperated|Car Co. (Hudson), Col 
Kinsel Motors, Inc. to operate a! Robert O. Bennett is presi 


Salisbury Is Manager 








NEW 


a Exposed to scraping and scuffing on curbs 


every time the car is parked. 


Hard to clean. Require stiff scrubbing to re- 
store original appearance. 


High initial cost... up to 300% greater 
per set than Lyon WHITEWALLS. 


Over-all appearance—(which makes wheels 
leok larger in diameter)—is in direct oppo- 
sition to the end result sought by tire and 
automotive designers. 


STYLE LYON WHITEWALLS 


Not subject to curb domage because they 
cannot touch curbs. 


Can be cleaned easily with just a damp 
cloth. 


Low initial cost—No upkeep cost. 


Give the ultimate in balloon tire appear- 
ance as sought by leading designers in 
the automotive and tire fields. 


Wheels) $6.95 Per Set. 
16” Wheels) $9.95 Per Set. 
Applicable Fair Trade Laws. 


Prices: Stondard Steel Model (16” 
De luxe Steel Model (15" and 
A Fair Trade Product Sold Under 


WHITEWALLS 
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Yes, Santa Claus will always hit a warm spot 
in the public’s heart...and these great Nash 
outdoor billboards are carefully spotted to 
make sure that they hit the greatest number 
of motorists. 
Month after month... from coast to coast... 
you'll always see Nash billboards in a carefully 


chosen location doing their best for an indi- 
vidual Nash Dealer. 


This December poster... another in a great 
series ...adds more reason why Nash Dealers 
know they'll be ahead with Nash! 


Mash. Matar. 


Division of Nash-Kelvinator Corporation, Detroit 32, Michigan 
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Auto Personnel 








Mallon Made Assistant Chief 
Of Chevrolet Truck 


Announcement of the appoint- 
ment of T. C. Mallon as assistant 


man- 
ager of the de- 
t. 


partmen' 
Mallon was for- 
merly Chevrolet 
truck 





T.. 0. Mallon 
with Chevrolet in 1934, and served 


at Detroit, Denver, Indianapolis 


and New Orieans. 


Reo School Bus Division 
Set Up Under Elliot 

Creation of a new school 
bus division of Reo rs, Inc., 
under the direction of Eric J. 
Elliot, is announced by D. C. Street- 
er, genera} sales 

New executive offices have been 


representative; Ivan Bennett, fac- 
tory representative, and Nicol Gor- 
ox in ahatge < scertee, 


Andrews Retin « Brasil 


After 2 Years at Goodyear 

A “good neighbor” from South 
America has returned to his native 
Brazil after two years in Akron. 
He is Luiz F. Andrews, who has 
just completed an exhaustive study 
of rubber manufacturing at the 
Goodyear Tire & Rubber plant in 
Akron. 


In 1944 Andrews won a scholar- 
ship sponsored by the International 
Administration, and chose 

come to Akron to pursue his 
pe at base At that time 
he was employed in the technical 


service division of Me gr fac- 
tory in Sao Paulo, B Andrews 
has just completed a 128-page tech- 
nical treatise on the rubber in- 
dustry. He submitted this report to 
the coordinator of Inter-American 
Affairs, Washington, before leaving 
for Brazil. 


.|Stiffler Named Aide 


To Fisher Body Chief 
Appointment of Charles B. Stif- 
fler as administrative assistant to 
the general r of Fisher 
Body division is announced by L. 
C. Goad, general manager of Fish- 


er Body. 

Stiffler comes to Fisher Body 
from the household appliance and 
Dayton divisions of General Mo- 
tors, where he served as assistant 
to the group executive. He previ- 

had been assistant general 
comptroller of GM. 
+ * + 
Meliska Named Assistant 
To Pontiac Distributor 
To aid in the equitable and 


speedy distribution of new cars, |is 


D. U. Bathrick, general sales man- 
— of Pontiac, has appointed 

Louis Meliska as — to B. C. 
Manley, car distributo: 

Meliska has been with General 
Motors since 1928 and until re- 
cently was business management 
manager of the Buffalo zone. He 
has been with Pontiac since 1933 
and has had much car distribution 
experience. 


7 Welding Sales Engineers 
Named by Lincoln Electric 
Lincoln Electric, Cleveland, has 
announced the appointment of 
seven new welding sales engineers 
to aid in extending service to all 
users of electric arc welding. 
They are Marvin 
named to the Moline (IIl.) : 
Albert Bavaria, to Philadelphia; 
Richard Freundlich, Cleveland; 






















penstdent of Chrysler Export. 
Hills entered the automotive in- 
dustry in 1926 and spent the next 
10 years developing automotive 
sales in central Europe. In 1937 
he joined Chrysler and became as- 
sistant executive manager of the 
European division until the out- 
break of hostilities late in 1939. 
Following the end of the war he 
visited Europe to develop trade 
between France, Switzerland, Italy 
and the U. 8. 
. 


American Brake Shoe 
Names Parsons to Export 
American Brake Shoe Co. an- 
nounces the appointment of Homer 
Parsons as assistant director of ex- 
ports. 
Parsons, who has had 19 years’ 
experience in the export field, has 












WANTED — DISTRIBUTORS") 
Reliable distributors are invited to 


write for information 


BRAKE LOCK 


WITH A 


GUARANTEE 


brake lock 


LIFETIME 








starting on steep grades. 


The double Check Brake Lock assures positive all-wheel 


lock-up by holding brake 


manvolly. It is easy to operate . 


dependable, and is the 


unconditional guarantee for the life of vehicle upon which 


originally installed. 











K BRAKE LOCK 





@ Drivers like the Double Check because of the dependable 
control it provides when parking, winching, or stopping and 


PROVIDES POSITIVE ALL-WHEEL LOCK-UP 


@ Olt FIELD TRUCKS 

@ WINCH TRUCKS 

@ LINE TRUCKS 
DUMP TRUCKS 


pressure in lines until released 
+ easy to install. It is 
only brake lock carrying an 


@ CONCRETE MIXERS 
@ SERVICE TRUCKS 
@ POLE SETTERS 
MULTI-STOP DELIVERY TRUCKS 


. {company in Chicago. 
* 


been a sales representative since 


August, 1945. 


Detrex Appoints Gilbert 
Head of Processing Sales 


Detrex Corp., Detroit, announces 
the appointment of W. E. Gilbert 
to the sales department as mana- 
ger of the Processing Equipment 
division. 

A. O. Thalacker, vice-president 
and general manager of the com- 
pany, stated that Gilbert’s new 
duties will deal directly with the 
numerous phases of automatic 
cleaning and finishing machines, 
rust proofing systems, dip tanks 
and aluminum processing equip- 
ment. Gilbert joined Detrex in 
1939. 


* * * 


Grogan, Keno Named 
To Hudson Sales 


Hudson Sales Corp. has an- 
nounced the appointments of W. T. 
as business management 
representative in St. Louis and of 
La Vern C. Keno as parts traveler 
ee the corporation in Milwaukee, 


Grogan’s experience includes sev- 
eral years with a large automobile 
company’s accounting division in 
both factory and zone work. Keno, 
who owned his own auto repair 
service for many years, came to 
Hudson after serving during the 
war as superintendent of produc- 
tion and inspection for a large auto 


+ * 


Smith Elected to Succeed 


Harder at Bliss Co. 

Marshall M. Smith has been 
elected president of the E. W. Bliss 
Co. at a meeting of the company’s 
board of directors, according to an 
announcement by D. S. Harder, 
chairman of the board. 


Plawchan Promoted 

H. F. Dixon, chief engineer of 
Federal-Mogul Corp., Detroit, man- 
ufacturers of engine sleeve bear- 
ings, last week announced the ap- 
pointment of M. J. Plawchan as 
assistant chief engineer. With Fed- 
eral-Mogul since 1936, he has been 
in charge of all drafting room ac- 
tivities since 1942 and later as a 
design engineer. He is an active 
member of SAE. 

@ * * 


Proffitt Transferred 
Russell P. Proffitt, since 1933 
Chicago divisional manager of 
Timken Roller Bearing, has been 
transferred to the Washington of- 
fice as district manager. A me- 
chanical engineer, he began his 
career with Timken in 1923 in the 
Huntington, W. Va., office, where 
he introduced and developed the 
use of Timken bearings in mining 
equipment. Proffitt spent several 
years with American Car & Foun- 
dry Co. in the design of railroad 
and mine car equipment. 

. * * 


With Goodrich 35 Years 
F. A. Meurin, manager of the 







































TWO-FOLD 
AUTOMOTIVE MARKET 


Marine engines, fuel, lubricants, 
and accessories, 


ear 


Automobiles — — | gym » 

transportation contri 
2 uted greatly to the increase in 

boating. 
Automotive advertisers find in Yachting 
an exenpsionsliy responsive market. 
Yachting’ ers, use they are 
boating wah have more occasion to use 
automotive products . . . and have the 


means to buy the best. 


Leading publication in the boating field 
in circulation and advertising volume. 


Dg 


YACHTING PUBLISHING CORPORATION 
205 E. 42nd Street * New York 17, N. Y. 











Dallas (Tex.) district of the re- 
placement tire sales division of B. 
F. Goodrich, has completed 35 
years with the organization. He 
joined the firm as an order clerk 
in the San Antonio branch. His 
service was interrupted only while 








he served as an artillery captain 
overseas during World War L 


own 
homes 


When 60.4% of any group of 
men in America own their 
own homes—you know it is a 
substantial, roots-in-the- 


ground group. 60.4% of the 
800,000 Elks own their own 
homes. 

wees 
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AUTOMOTIVE WASHINGTON 





Coal Crisis 





O 
<4 


ashington 


Monopoly Power 


William Ullman 
Correspondent 


Stressed 





THERE IS LITTLE DOUBT that the recent coal crisis 
served well to bring the use of raw monopoly power against 
the public interest to the front rank of national attention. 
Larger in significance than the fining of the coal miners on 
contempt-of-court charges is the growing conviction in the 


public mind that union mon- 
opoly has become contemptu- 
ous of the general welfare. 


The rail freight embargo, the 
spread of industrial paralysis, un- 
employment and the dark shadows 
of suffering in the Christmas sea- 
son all served to bring the issue 
into the public spotlight. The gov- 
ernment, representing the general 
welfare, had no choice but to stand 
firmly against the brutal challenge 
to its authority. 

There is little question as to 
where public support lies. Public 
opinion reacted 
strongly against 
the coal union de- 
fiance of the gov- 
ernment, threat- 
ening grave dam- 
age to the pres- 
tige of labor lead- 
ership generally. 

The a ag 





a@ revolution than an indus- 
dispute. 

$3,500,000 fine against the 
United Mine Workers andthe $10,- 
000 personal fine against John L. 
Lewis on court contempt charges 
will stand as a landmark of the 
turn in public attitude. 

Likewise expressive of. this 
change are the indications of shift 
in top levels of government toward 
curbing the overgrown monopoly 
power of unions in essential indus- 
tries. The coal tieup defined this 


AUTO BOOKS 
FOR XMAS 


LIFE, 





of 
books ever printed on the fabulous Ford 
and his empire. Deluxe edition, $5 post- 


INDIANAPOLIS RACE HISTORY—1909 to 
1946. Complete and fascinating history 
of the great track and its drivers. 852 
pages (8144x11) 1000 illustrations. Deluxe 

. postpaid. 


edition, $5 
FLOYD CLYMERS MOTOR-SCRAPBOOKS. 
So that three editions have now 
been published. Order Edition No. 1, 2 
paper-cover $1.50 each, Deluxe 
cloth-bound, $2.50. Steam-car edition, $2, 
or clothbound, $3 postpaid. 


FASTEST ON EARTH, by Capt. 
Eyston. \e 
thrilling 


beam. Eyston’s 
Thunderbolt, Cobb’s Napier and many 
historical. Postpaid, 


which every oldtimer in the ‘‘auto game’’ 
will get a kick out of reading. It is the 
story of Detroit, from the days of the 

tehartrain bar. It is a sidelight his- 


seventh printing and s top non-fiction 
seller nationally. $3.75 postpaid. 
CROUSE’S AUTOMOTIVE MECHANICS, 
Trade Edition, just published as we go 
to press by McGraw-Hill. $4.50 postpaid. 
LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
Poses of our time. Popular edition, $1 
Postpaid. 
BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 





issue more sharply than any major 
strike since the uniqns began to 
accumulate power with the aid of 


government. 

Many specific proposals for re- 
vising federal labor legislation and 
dealing with the big industrial 
unions arose out of the national 
debate stirred by the coal strike 
and the union challenge to govern- 
ment authority. 

The attention focused by the coal 
strike certainly brought labor leg- 








21 
the lower court decision, but says 
that the question is one of great 
importance and so merits a 





islation to the front 
problem for the new 
. + * 


Status of Foremen 


Nearer Solution 


FINAL ADJUDICATION of the 
status of foremen is under way. 





Packard Motor Car Co. has ap- 
pealed a U. S. Circuit Court of Ap- 
peals decision giving Wagner Act 
sanction to unionization of fore- 
men, and now the National Labor 
Relations Board has joined in re- 
questing final ruling. 





The NLRB, of course, supports 


It will be noted, however, that if 
the court bases its decision 

on the facts of this case, it 
be able to decide the question of 
whether foremen will receive Wag- 
ner Act protection for a foremen’s 
union ted with a union of 
production workers. 


8a 


the. 
Labor Relations Board, sifice the 
union involved in the Packard case 
is the Independent Foremen’s 





Thieves Steal Sedan 
Thieves recently 
Pine Point Motor 
field, Mass., and stole a 1938 
valued at $1,050. They 
off with a license plate f 
stored in the garage, according to 
owner Walter Janeczak. 
































A New Year Lies Ahead... 


E 


of operation. 


Time sales have been made for the Dealer — sales on which Pl would not have 


HE STAFF of the organization sponsoring the American Bank Credit Plan and 
the Banks offering this Dealer-Bank Plan join in saying thanks to Dealers and 
Manufacturers for the cooperation and time business given them in this first year 


secured Dealer Reserves without giving the customer this Dealer-Bank Plan. 


Resolve — in 1947 —to protect your time sales business through using this com- 
prehensive Dealer-Bank Plan that gives “more than money can buy.” 


ELLERY C. HUNTINGTON, JR. Chairman, Executive Committee 


JOSEPH C. ROVENSKY Chairman 


REG F. GIVEN Vice President and General Manager 


~ nteany 


wD Oe Ca ate 


WILLIAM A. MARTIN Vice President in charge Executive Division 


(ho Ht horde 


ROBERT G. RICHARDS Advertising Manager 


American Bank Credit Plan 7 
¥ 


GEORGE C. JOHNST 


Sheoh. Girieuwre 


CHARLES L. WILLIAMS 


DAVID M. MILTON Vice Chairman 








HARRY C. BUTKIEWICZ Vice President in charge 


a. 


GEORGE 


» Vice President and General Counsel 


Sponsored by 


American Instaliment Credit Corporation 


103 Park Avenue, New York 17, N. Y. 


Sales Division 


Vice President in charge Bank Relations Division 


ia, Aas 


P. HATCH General Attorney 


ome 
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Expect October 
Truck Regis 
To Be *46 P 


DETROIT.—With new truck reg- 
istrations for October from 38 
states totaling 50,178 units, statis- 
ticians of R. L. Polk & Co. said 
expectations were that when totals 
from all states are tabulated, Oc- 
tober truck sales, 4s reflected by 
registrations, would go higher than 
65,000 units and may even surpass 
the record-breaking 69,565 units 
established in September of this 


year. 

The total new trucks registered 
this year now stand at 467,288, as | wi 
compared with 550,148 for the same 
time and states in 1941. Although | fa, 
close to prewar yearly totals, it 
is not expected that the total for 
1946 will surpass that of 1941. 116,071, Polk reported. This com- 

New passenger car registrations | pares with 85,842 registrations from| tober are 1 
from 34 states for October totaled |the same states for October, 1941. 200,000 units for all states. 

















In the 





Hopper 








Urge Flat New-Car Level 
For la. Registration Fee 

Iowa’s present system of auto- 
mobile registration, under which 
the license fees get cheaper with 
the age of the car, would be re- 
placed with a measure setting the 
fees for all cars at the new-car 
level under a recommendation by 
the State Tax Study commission. 

License fees on vehicles now in 
use would not be affected by the 
proposed change which, it is esti- 
mated, would eventually mean 
$2,000,000 a year in additional rev- 
enue. 

Cities and towns would be al- 
lotted $1,000,000 a year under the 
proposed new auto license bill, 
committee members said, and “sub- 
stantially the same amount would 





RURAL SOUTH’S READERSHIP 
OF NON-FARM MAGAZINES 
Findings of a Crossley personal 


interview SUIVeY 


of 7. 993 farm families in the 14 Southern states 


11.8. GR read LiF 

MUM ead READER'S DIGEST 

BM read LADIES’ HOME JOURNAL 
MH read SATURDAY EVENING POST 
MB read COLLIER’S 

read McCALL'S 

read AMERICAN MAGAZINE 

BM read GOOD HOUSEKEEPING 
Bread TIME 


Crossley, Inc. 


Bread LOOK 

A read HOLLANDS 
fread LIBERTY 
fread HOUSEHOLD 


Bread WOMAN'S HOME COMPANION 
j read BETTER HOMES & GARDENS 
J read TRUE STORY 

j read RED BOOK 

J read CHURCH MAGAZINES 

| read COSMOPOLITAN 

J read AMERICAN HOME 

| read AMERICAN LEGION 

| read NEWSWEEK 

WB read ALL OTHERS 


MEMPHIS, DALLAS, 








NEW YORK, 
Pacific Coast: Edwerd $, Townsend Co., San Francisco, Los Angeles 





HERE IS NEW INFORMATION that will 
make you want to take another look at your 
magazine advertising list: 


Leading magazines, preferred by urban 
readers, do not cover the Rural South. 

This is proved by the results of a new, per- 
sonal-interview survey of a representative 
sample of the entire farm population of the 
14 Southern states recently completed by 


The Progressive Farmer’s one million cir- 
culation (3,860,000 readers) in the 14 South- 
ern states fills a big gap in your market 
coverage, when added to any list of maga- 
zines in which your advertising appears. 

For additional information, developed by 
the new Crossley survey which will convince 
you that you cannot afford to overlook the 
prosperous Progressive Farmer market, in- 
quire at any Progressive Farmer office. 





Advertising Offices: SIRMINGHAM. RALEION 


CHICAGO 


go to secondary roads.” Nearly all 
the present income from automo- 
bile license plate fees goes to the 
primary road fund. ‘ 

* * 


Bar Assn. Still Seeks 


Labor Curbs in N. Y. 

Enactment by the 1947 New 
York state legislature of a bill im- 
posing stringent restrictions and 
responsibilities upon labor unions 
will be sought by the State Bar 
Assn., which unsuccessfully advo- 
cated a similar measure during the 
1946 session at Albany. 

That action on the proposal will 
again be sought was disclosed at a 
hearing conducted here last week 
by the Joint State Legislative Com- 
mittee on Industrial and Labor 
Relations, jon 

7 


Colo. Road Committee Urges 


2-Cent Gas Tax Boost 


The subcommittee on highways 
of the legislative interim committee 
has recommended an immediate 2- 
cent increase in the state gasoline 
tax. The proposal had been ex- 
pected, and no opposition to it de- 
veloped during the committee 
meetings. 

However, the subcommittee cou- 
pled its call for a resolution on 
the subject with a recommendation 
that there be a reallocation of gas 
tax revenues to provide more sup- 
port for county and farm-to-mar- 
ket roads. 


* * * 


Colorado Studies Boost 
In Ports of Entry for Taxes 


A complete revision of Colorado’s 
highway laws was recommended 
last week at a meeting of state offi- 
cials. A committee was appointed 
to prepare new legislation on car- 
rier, motor fuel and motor vehicle 
laws, to present to the state legis- 
lature in January. 

Recommendations were made to 
increase the number of ports of 
entry and establish more mobile 
ports. This was considered neces- 
sary to make a proper check on 
collections of the ton-mile mill levy 
on all public carriers. The levy, 
which amounts to two mills a ton 
each mile, has proven to be one 
of the most difficult taxes in the 
state to collect. 


New Car Sales 
Total 8,824 in 
Detroit Area 


DETROIT.—New car sales in the 
Detroit area during November ‘to- 
taled 8,824 compared with 171 in 
the corresponding period a year 
ago, Detroit Automobile Dealers 
Assn. reported last week. Sales for 
the year to date stand at 64,915 
against 1,093 for the first 11 months 
of 1945. 





There were 4,748 used car trans- 
actions in November, bringing the 
total for the year to date to 42,086. 
Last year 4,330 used cars were sold 
in November and 36,705 during the 
first 11 months. 

Commercial sales last month 
were 851 against 448 in the same 
month a year ago. The figure for 
the first 11 months this year is 
8,519. During the same period a 
year ago there were 2,118 sales. 

Passenger car sales by make 
were: Buick, 693; Cadillac, 165; 
Chevrolet, 1,406; Chrysler, 177; 
Crosley, 1; De Soto, 139; Dodge, 
497; Ford, 2,014; Frazer, 19; Hud- 
son, 448; Kaiser, 36; Lincoln, 67; 
Mercury, 488; Nash, 333; Oldsmo- 
bile, 499; Packard, 327; Plymouth, 
457; Pontiac, 942; Studebaker, 67, 
and Willys, 49. 

Commercial models: Autocar, 5; 
Brockway, 3; Chevrolet, 191; Dia- 
mond T, 3; Divco, 12; Dodge, 218; 
Federal, 9; Ford, 185; GMC, 43; 
International, 51; Reo, 7; Stude- 
baker, 42; White, 12; Willys, 60, 
and miscellaneous, 10. 


Maine Elections 
The Independent Tire Dealers 
Assn. of Maine met in annual ses- 
sion at Portland, Me., and elected 
Burrill D. Snell, president; 
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roblem of how industry can tell 
Its side to labor. 

It has prepared four single-sheet 
payroll envelope inserts to be dis- 
tributed with pay checks in its 


plants in Chicago, ae 


thought-provoking question 
in the first insert. It makes it 
that little guys are capital- 
ists, too. 

The other inserts discuss “the 
little guys” who own big business, 
the division of the corporation’s 
income and the free-enterprise sys- 
tem. Harry Coleman & Co. is the 
public relations agency. 


Higher Interest 

Men are taking more interest in 
newspaper advertisements, accord- 
ing to the Continuing Study of 
Newspaper Reading. 

The Advertising Research Foun- 
dation released last week its sum- 
mary of readership analyses made 
of 100 newspapers throughout the 
country. 

Comparing prewar, wartime and 

reading habits, the sum- 
mary states that men’s average 
readership of all newspaper adver- 
tising departments in 10 
studies is higher than during either 
of the other two periods. Women’s 
readership was said to follow the 
trend in all but one of six classi- 
fications of advertising. 

Conclusions in the summary are 
said to be based on the tabulation 
of about 45,000 interviews and 

of the readership of more 
than 3,000 newspaper pages. 


In Dominion 


kind they can get, and 
r advertising planning 
that into consideration. Nash 


local 
tion WSPR, to publicize the for- 
eign-made car. 


On the Line 
In connection with the publica- 








— Auto Advertising — 


Talking to Labor 
.. « Men and Ads 
By Bob Finlay 





“Line Book,” James M. Cleary, of 
Roche, Williams & Cleary, Inc., 
Chicago, was revealed as the 
book’s originator by Charles Col- 
lins, successor to Bert Leston Tay- 
lor and Richard Henry Little as 
conductor of the Tribune’s famed 
column, “A Line o’ Type or Two.” 


To Aid Dealers 

The revived Nash News has just 
come out with helpful information 
for dealers on production, selling, 
advertising, service and the doings 
of dealers. 


Talk 

Graham Patterson, publisher of 
Farm Journal and Pathfinder, will 
address Detroit’s Rotary Club at 
12:15 Dec. 18 at the Hotel Statler. 
His talk, “Stacked Cards,” is re- 


ported to be of high interest to 
sales and men. 


Telecast 

The Automobile Manufacturers 
Assn. is for a press tele- 
vision preview in New York at 8:30 
p.m. Dec. 19 over Station WABD 
of American Broadcasting Co.'s 
“Video Reports to America.” 

George Romney, AMA general 
manager, will discuss auto produc- 
= problems and the outlook in 
1947. 


Top 50 

of the year’s 50 most 
outstanding regional or national 
newspaper advertising campaigns 
for publication in its ninth annual 
“Blue Book” was begun last week 
by the Bureau of Advertising, 
— Newspaper Publishers 

in, 


Service 

The Bureau of Advertising, 
American Newspaper Publishers 
Assn., has announced a group of 
seven advertising and marketing 
services, which it is making avail- 
able to advertisers ond advertising 
agencies. 

The services include: 

Basic market and media data for 





than 125 market and media criteria 
for each, all punched on mechanical 
tabulation cards for quick compu- 
tation of specific problems. 

Standardized consumer prefer- 
ence surveys available now for 
Milwaukee, Philadelphia, Indian- 
apolis and Omaha, and in some- 
what different form for Chicago 
and Cleveland. 

Continuing study of newspaper 
reading, featuring currently an 
analysis of more than 1,000 national 
grocery advertisements by size and 
technique. 

Complete newspaper information, 
covering miscellaneous information 
sought by newspaper advertisers. 

Local market information, em- 
ploying the coporation of more 
than 1,000 newspaper staffs 
throughout the U. S. and Canada. 

Sales analysis, a confidential 
counseling service for advertisers 
and agencies on specific sales and 
advertising problems. 


Names 

W. H. (Ping) Ferry, son of Hugh 
Ferry, secretary-treasurer of Pack- 
ard, has become a general partner 
of Earl Newsom & Co., public re- 
lations agency. Ferry has been 
working on the Ford account for 
Newsom. 





3,072 U. S. counties, including more 


C. W. Cosgrove has been pro- 
2 


moted to advertising director of the 
Detroit Free Press from advertis- 
ing manager in charge of retail. 
Cosgrove, who took charge of the 
Free Press automotive advertising 
in 1915, helped found the big Sun- 
day automobile sections which be- 
came a part of newspaper develop- 
ment. With F. Ed Spooner, then 
automotive editor of the Free 
Press, he established the Detroit 
Free Press Directory of Attendance 
at the New York automobile shows. 


Daniel W. Ashley, who has been 
director of advertising of United 
States News since 1940, has just 
been appointed publisher of both 
United States News and World Re- 
port, David Lawrence, president of 
United States News Publishing 
Corp., announced last week. 


Harold L. Behike, western man- 
ager of United States News, has 
been appointed director of adver- 
tising of the News and World Re- 
port to succeed Ashley, An adver- 
tising executive staff has been ap- 
pointed for both publications con- 
sisting of Behike, Norman O. Mick, 
associate director of advert s 
and Chester Bokelund, national ad- 
vertising manager. 





are profiting from AN W; 


Others ‘ant 
Ads, why not yeu? See inside backcover. 














tion of the twenty-third annual 
edition of the Chicago Tribune's 















Never Underestimate the Power of a Woman! 








































CHRISTMAS 1946 


on ee SOURNAL 



















AUTOMOTIVE NEWS, DECEMBER 16, 1946 











The Other Side of the Picture 














‘ 


Ee 


BY rz. ? ‘ 
ee TX 4 






4 
. } ma 





S| 
tener 























By Fred Kempt 





KID BACK IN THIS 
SICK OOM 
HE'LL LEARN THE 

INESS: 











T'S A GOOD 1D 
DIZZY- WHEN WE GET 
HIM WE'LL CHANGE THE 


























new tires, six tubes, two type- 
writers, an electric sanding ma- 
chine, three jacks, three electric 
buffers and two paint spray guns. 
The new car was used to transport 
the stolen property to the thieves’ 
own car, police surmised. 


Gar Wood Names Hiller 
Russell D. Hiller jr. has been 
named district manager, general 
line, for Gar Wood Industries, Inc., 
with headquarters in Tulsa. 








Registrations Off 
In Cleveland 


CLEVELAND.—Despite the flow 
of new cars into Greater Cleve- 
land, there are less cars on the 
streets of Cuyahoga county today 
than in 1945. ; 

Official figures by the state reg- 
istrar of motor vehicles show that 
as of last October there were 300,- 
800 passenger cars on the streets. 





This, plus an estimated 5,000 new 
cars coming into the area since 
October, is still under the 1945 fig- 
ure of 314,873. The Cleveland Auto- 
mobile Club’s service department 
reports more used cars are going 
off the road each day because of 
inability to get spare parts. 





Need a Service Man—Want a Job— 
try a want ad in Automotive News. 
They get quick results! 
sa Want Ad Dept., inside back cover. 


























Winter 






AUTOMOTIVE NEWs 


Binal -y: 
Cold Weather Caock Moe Salo 


v 











1 Pays Big Dividends 


7 















































PA 






Makers to Stress Comfort, Eye Appel 


1 torSings,” 
production and the unparalleled deménd torre.” 






oP F nov080 ADVERTISING $ 


»Radical 
30 must 
Winter, 


lIGHL 





etly plan 


ae ra rck eee a elon 
be radical. ea" 

The car of tomorre” ; Pic 
serene EWS ng SHOW vow 
omotl’ r ged fhe a7h"e 

TOE Plans FO anaes 

Ive nd sii gator Aurore genenegower th. 

SIE) utes tae a et we a 












zi0* os 







. 
‘ 


oor dub: . 
Or trans. 
ntial, or 






ERVICE, 75 WEST STREET 
Detroit: 803 Ford Building 


in the New York Post-Home News 
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for the second largest 


evening-paper 
readership 


in city=zone New York 


Ten months’ test proves the auto industry is 
plenty of subject for a popular consumer column. 
The Sam Weiss approach is different, well- 


informed...and important to any auto man aware 


of this thumping big ample-budget market — 
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Nationally represented by 


NEW YORK 6, N. Y. Edward C. Kennelly, General Manager 
Chicago: 141 W. Jackson Bivd. 


Direct 


(Continued from Page 15) 


ice contacts; for parts and acces- 
sories sales and for used car sales. 
New owner lists are especially 
valuable right now because exist- 
ing lists are largely inaccurate, 
incomplete or out of date. War- 
time employment conditions caused 
a great migration-of automobile 
owners. Changed business condi- 
tions require that contact be main- 
tained with car owners. And new 
lists save time and money in con- 
tacting customers and prospects. 


EF YOU buy a direct mail cam- 
paign, or some accessory manu- 
facturer sends you direct mail ma- 
terials, get it out. It won’t do you 
a bit of good setting on a shelf 
in your storeroom. If you have a 
sustained solicitation program, see 
that a set quota of cards go out 
every day. Don’t fall behind. 

Perhaps the best type of direct 
mail advertising would be if you 
could sit down and write a per- 
sonal letter to your mailing list 
every so often. Most dealers do 
not have the time nor talent to do 
that. To aid them, auto manufac- 
turers arrange with direct mail 
producing companies for what is 
known as a “packaged” program 
—a completely handled program 
involving not only preparation of 
copy and art on mailing pieces, 
but also compiling mailing lists, 
imprinting the dealers name, ad- 
dressing, and handling all details 
of the mailing for dealers. 


To hold a new car buyer, a se- 
ries of personalized mail contacts 
used to be sent out. You remember 
such campaigns. They included a 
letter sent out at the end of 30 
days from the time the new car 
was delivered, which expressed ap- 
preciation for the purchase of the 
car, At the end of 60 days another 
letter went out stating why you 
were better equipped to provide 
service on that car than anyone 
else. At the end of 90 days a third 
letter went out reminding the own- 
er of points to remember in tak- 
ing care of his car. This campaign 
covered the warranty period and 
helped impress the new owner with 
the fact that you wanted to be his 
friend. The plan is still sound and 
can be adopted once more.: 
Direct mail, like all other forms 
of advertising, pays off more as it 
is used more. The soundest plan is 
to arrange a year-around mailing 
schedule, taking into consideration 
the timeliness of seasonal mailing 
pieces. Regular customers definite- 
ly should be included because direct 
mail can help to increase the aver- 
age sale per customer. 

Direct mail, properly used, can 
help a dealer rebuild and retain 
regular customers: Direct mail 
should definitely be made part of 
the merchandising program of any 
progressive dealer. 





Galvin Corp. Names Scott 


Assistant to President 


P, V. Galvin, president of Galvin 
Mfg. Corp., Chicago, announces the 
appointment of Walter B. Scatt to 
the position of: assistant to the 
president. 

Scott was formerly assistant to 
the vice-president in charge of pro- 
duction for J. I. Case Co., Racine, 
Wis. 
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End of Coal Walkout 


Reduces Pessimism 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—The tone of Wall 
street has changed drastically since 
the settlement of the coal strike. 
There still are many, however, who 
think the damage already done the 
economy by shortages of materials 
and high prices as the result of 
work stoppages, wage demands and 
governmental controls cannot. be 
straightened out in time to prevent 
the widely predicted business re- 
cession in the early month of next 
year. 

But the removal of the threat of 
almost total collapse of business 
from the coal strike has improved 
the “climate” so markedly that 
pessimism in financial quarters has 
been greatly tempered. There is a 
resurgence of confidence in Amer- 
ican business to overcome the ob- 
stacles in its path. 

There is an increased belief 
that production may be lifted 
the point where prices may 


One of the major fears in New 
York’s financial quarters has been 
that the industry would be forced 
to price itself out of its markets. 
This was particularly feared for 
the automobile and building in- 
dustries, 

The question was whether pro- 
duction could be brought to such 
a point to justify reduced prices 
in time to keep sales up with out- 
put after the cream had been 
skimmed from the markets for cars 
and houses. 

The automotive shares were 
among those to make the most sub- 
stantial gains in the rallies after 
the end of the coal strike. They 
had been among the strongest 
stocks near the end of the coal 
stoppage, when it appeared that 
John L. Lewis might have to give 
in. 

Those commentators in finan- 
cial quarters who still feel all is 
not smooth sailing for industry 


American-Bosch 
Loss Reported 


SPRINGFIELD, Mass.—The 
American Bosch Corp. financial re- 
port for the first nine months this 
year is expected to show a loss 
despite a tax carryback credit. 

For six months ended June 30, 
net loss was $502,648, compared 
with a profit of $419,402, or 60 
cents a share, in the same period 
in 1945. For all of 1945, net profit 
was $1,588,635, equal to $2.39 a 
share on 692,644 shares of capital 
stock. 

+ . te 
Gabriel Earnings 

The Gabriel Co., for nine months 
ended Sept. 30, reports a net profit 
after all charges, including pro- 
vision for federal income tax, of 
$237,036 vs. $270,270 for the same 
period in 1945. After allowance for 
preferred dividends from date of 
issuance, the earnings per com- 
mon share were 68 cents per share 
vs. 90 cents ber share in 1945. 


Van Norman Net Up 


Van Norman Co., Springfield, 
Mass., reports its net profit for the 
nine months ended Sept. 30 
amounted to $696,728 ($1.94 a share 
on 360,000 shares) compared with 
$228,821 (95 cents on 240,000 shares) 
for the like period of 1945. Current 
earnings reflect the results of the 
Morse Twist Drill and Machine Co. 


acquisition last April. 
* - s 


Gabriel Dividend 
At a directors’ meeting held Nov. 
25, a 25 cent dividend was de- 
clared on Gabriel Co., Cleveland, 
O., common stock payable on Dec. 
14, 1946, to stockholders of record 
Dec. 9, 1946. 





Stock Price tat ee tee 


10 cars, 


of the government over 


They still insist, however, that 
production has been so seriously 
delayed by discolations caused by 
pressure on industry from govern- 
ment and labor that it would be 
months under favorable conditions 
before normal operations could be 
reached 


In the meantime, fewer and few- 
er people are able to buy the prod- 
ucts at present price levels. 


AMPUTEE VETERANS are instructed by W. J. Willkomm, owner of tee ng 
Oldsmobiles 


Moter Co. (Oldsmobile-Cadiliac), 
livered to them through a government 


ee ee Se ee, 
-sponsored 


program. The wetuane aun ivaan Sodas 


Sidney A. Breun, Joseph Gendusa and Soom Hom. 


Women Hold Nearly Half 


Of Nation’s Steel Stock 
YORK.—Of the 468,200 in- 
dividuals holding stock of com- 
panies in the steel industry, 232,500 
are women, according to an Amer- 
ican Iron and Steel Institute sur- 
vey. Male stockholders total 235,700, 
and in addition, there are 47,900 


groups owning a share of the in- 
dustry. 


Charter Ohio Firm 
Vorwerk Motors, Inc., Napoleon, 
O., has been granted a charter by 
the secretary of state. Incorpora- 
tors are Herman J. Vorwerk, Ern- 
eg Vorwerk and Henry C. 


institutions, businesses and other | Sei 


All Together, Boys 
Dealer Does ‘What 
Comes Nash-urally’ 


pres- 
entation of the Sanford-Nash “Pep 
Song.” 


The words, copyrighted by San- 
ford-Nash, were written to the 
tune of “Doin’ What Comes Na- 


and signed “Nash-erly Yours,” Doc 
Sanford. 

The newspaper column consists 
of news items about people, _ 


To feel the pulse of the industry, 
t reading of Automotive News 


consisten 
is a necessity. 


quick, extra profits are yours! 


© Especially tailored to fit your 
make and model of car. 


© New, exclusive patterns and 


colors. 


© Customized fit and finish. 


© Finest quality fibre or sail- 


cloth. 


© Expert workmanship. 


PATERSON 1, N. J. 


CLIP AND MAIL THIS ORDER COUPON NOW! 
RAYCO MANUFACTURING CO. 


DEPT. N, 220 STRAIGHT STREET, 


Please send the following RAYCO Seat Cover Sets, at prices given: 


© Money-back guarantee. 


® Price Protection Plan. 


QUANTITY COLOR CAR MAKE 


Style should specify SAILCLOTH or FIBRE. Sailcloth colors are: 


Maroon, Bive or Green. Fibre covers come 


in assorted colors. 


Check AR for Arm Rests. For additional sets, send your own order form. 


© Made by one of America's 
leading producers of fine seat 


covers. 
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gallon on gasoline, bringing that 
tax to five cents. Budget A 
Louis Schimmel and John 
were instructed to stu 
diana payroll tax plan 
sible source of 
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“Dealers Tell Me,"’ 
Munn, is an forum for 


by John O. 
open the 
expression of dealers’ opinions. 





4 |McGill Manages 
|Balcrank Parts. 


‘lhas announced the appointment of 


‘lin the 





CINCINNATI—Balcrank Inc. 


Robert E. McGill as manager of 
its newly formed 
Automotive Parts 
division. 
McGill has been 
automo- 
tive parts indus- 
since 1921. 
was with 
Aluminum Indus- 
Cin- 





The Automotive 
Parts division is 
now obtaining equipment and ex- 
pects to begin production early in 
1947. The first offering will be 
aluminum pistons for auto engines, 
according to C. M. Doiseau, Bal- 
crank president. 


Bowden Chartered 
R. B. Bowden, Robert L. Baly 
and J. E. Autry have incorporated 
Bowden Motors, Inc. to operate a 
dealership at San Marcos, Tex., 
with $25,000 authorized capital 


R. E. 








stock. 





New Curbs 


on Traffic? 


Diehl Urges Private Motorists Be Barred 
From Busy Areas at Rush Hours 


NEW YORK.—Motorists may 
soon have to be prohibited from 
driving anywhere “they darn 
please” just as they are now lim- 
ited by speed and by other regu- 
lations, George Conrad Diehl, past 
president of the American Automo- 
bile Assn. and president of the 
Automobile Old Timers, said last 
week in analyzing the nation’s 
traffic congestion problems. 

“The main purpose of roadways 
is to permit the passage of people 
and goods,” Diehl said, “and when 
the attempt is made to crowd in 
too many vehicles, all traffic is 
slowed up with the result that few 
vehicles per hour are actually 
moved 

Diehl said to te number of pas- 
sengers using the streets can be 
greatly increased by substitut- 
ing public transit vehicles for 
private automobiles. 

“Streetcars, trolley coaches and 
gas buses can carry 60 or more 
passengers. The average privately 
owned motor vehicle carries ap- 








you 


PROBLEMS IN FRACTIONS 


being offered—for example: (1) Entire plants (both 
large and small—with or without equipment); (2) 
Separate buildings, where the facility is econom- 
ically or operationally divisible; and (3) Leases of 
a portion of a single building under a multiple- 


Don’t let the mere size of your plant needs keep you 
from going ahead with plans for starting a new 
business, or for improving or expanding your pres- 
ent production. 

The Government offers you the opportunity to 
purchase or lease the facilities you may require . . . 
to move immediately into the business home you 
want—whether it be an entire plant or a mere 
fraction of the space. 


Perhaps you may want to expand your produc- 
tion, or modernize your facilities, or add a new pro- 
cess, or relocate your business, or start a new enter- 
prise. Whatever your plans, make your needs for 
plant and equipment known to the War Assets 
Administration office nearest you. 


You have wide flexibility of choice from the 
hundreds of Government-owned surplus plants now 


. tenancy arrangement. 


CAN WORK OUT YOUR PLANT 


Further, if you can qualify as a “small business”, 
there is a possibility for you to purchase the plant 
you want under high priority through the Recon- 
struction Finance Corporation—a preference which 
our field offices will advise you how to obtain. 


Get in touch with the nearest War Assets Admin- 


istration office—see list below. 


Write, phone or call for the 
PLANT-FINDER, a fully in- 
dexed, descriptive catalog of 
Government-owned plants. 





War Assets. ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 


Offices located at: ATLANTA + BIRMINGHAM + BOSTON - CHARLOTTE + CHICAGO + CINCINNATI - CLEVELAND + DALLAS 
DENVER + DETROIT - FORT DOUGLAS, UTAH » HELENA - HOUSTON - JACKSONVILLE + KANSAS CITY, MO. + LITTLE ROCK 
LOS ANGELES « LOUISVILLE - MINNEAPOLIS - NASHVILLE - NEW ORLEANS - NEW YORK - OMAHA «+ PHILADELPHIA 


PORTLAND, ORE. - RICHMOND « ST. LOUIS - SAN ANTONIO - SAN PRANCISCO - SEATTLE - SPOKANE + TULSA 


181-4 





proximately three persons, thus one 
public transit vehicle can take the 
place of 20 individual cars,” he 


explained. 

The “greatest good for the great- 
est number,” should be applied to 
the traffic problem, Diehl said, 
pointing out that often the auto- 
mobile user himself would be ma- 
terially aided through public trans- 
portation and restrictions. 

For immediate traffic relief, Diehl 
urged: 

1. During certain rush hours, 
prohibit private passenger cars 
from entering specified areas. In- 
crease the number of public tran- 
sit vehicles to carry conveniently 
extra passengers. 

2. Prohibit trucks from leav- 
ing or entering congested areas 
at certain hours. 


8. Try to carry into practical 
operation the theory that traffic 
should be distributed from the cir- 
cumference or the periphery of a 
city rather than from the center 
of congested areas. 


Fruehauf Calls 
For Repeal 
Of Wagner Act 


DETROIT.—Harvey C. Fruehauf, 
president of the Fruehauf Trailer 
Co., calls for repeal of the Wagner 
Act, which, he 
states, “is at the 
bottom of all the 
trouble business 
and industry 
have been having 
trying to operate 
on a sound, long- 
range basis.” 

“In the Novem- 
ber election,” 
Fruehauf asserts 
in a letter to 
stockholders, “the 
American people spoke out loudly 
and with certainty against the aw- 
ful mess with which this country 
has been saddled these many years. 
It is clear that they have pro- 
tested vigorously against the spe- 
cial privileges granted to labor 
leaders. The new Congress, there- 
fore, has a sacred obligation to 
perform at the earliest possible 
moment—the repeal of the Wagner 
Act, the Norris-LaGuardia Act and 
the Fair Labor Standards Act, the 
root of all our troubles.” 

Referring to the soft coal strike, 
Fruehauf said, “In our present pre- 
dicament—with labor leaders free 
to break contracts and call crip- 
pling strikes at will—America is 

perpetually at the mercy of a 
handful of labor czars. 

“Until the chaos of irresponsible, 
uncontrolled labor monopolies is 
properly and permanently eliminat- 
ed, America cannot go forward on 
any sound basis,” Fruehauf said. 


Insurance Rise 


Due in Canada 


TORONTO.—Car and fruck in- 
surance rates probably will be in- 
creased by about 10 percent early 
in 1947, William C. Butler, vice- 
president of the Canadian Under- 
writers Assn., said here last week. 
He corrected earlier reports that 
the expected increase would per- 
haps amount to 30 percent. 

Butler said the 10 percent in- 
crease would affect insurance on 
cars and all types of commercial 
vehicles. He explained rates were 
cut by 30 percent when gasoline 
rationing resulted in less traffic 
and fewer accidents. Since restora- 
tion of unrationed gasoline, traffic 
has rebounded and the accident 
rate stands about where it was 
in 1939. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 
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WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
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In Direct Proportion ape 
Wilson Sees 
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Price Rise 


If Wages Go Up 


(Cotitinued from Page 1) 


ject to the same laws governing 
other groups. 

“These proposals alone will not 
assure peace overnight. The spirit 
of cooperation will have to replace 
that of conflict.” 

Wilson stated that new labor 
laws and modification of old ones 
must be consistent with the prin- 
ciples of economy and ethics, 
legally sound and enforceable, 
practical and understandable and 
must recognize the logic of con- 

markets. 


sumer-production 

“The law governing collective 
bargaining must be clarified,” he 
said. “The law says that employers 
must bargain collectively, but in 
all the language of the National 
Labor Relations Act there is no 
definition of collective bargaining. 
What it is and its limits must be 
defined. Likewise, the law must be 
clarified so that management em- 


a] 
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THIS TIMELY BOOKLET 


FREE 


Here's a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment, It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


The Reynolds & Reynolds Company 
Dayton 7, Ohio 


Please send information on the 
subjects checked: 


C) Selling Your Service De- 
partment 


C) Service Dept. Operating 
Forms 


C) General Office Forms 
() Accounting Aids 


C) Paper Tools for Handling 
Car Sales 


C) Parts & Accessory Control 

C] Credit and Collection Forms 
(C) Dealer Stationery & Checks 
C) Payroll Systems and Forms 


(C) Factory Designed Account- 
ing Systems 


ployes, such as foremen, do not 
have a conflicting responsibility by 
being subject to union control.” 

Declaring that solution of the 
labor problem alone will not con- 
stitute repair of the economic pic- 
ture, Wilson urged action in solv- 
ing the national fiscal problem by 
more stringent economy methods 
in government. 

“Continuing high taxes mean 
that government is taking for its 
purposes too high a percentage of 
the productive effort of all citi- 
zens,” he said. 

“When federal taxes amount to 
approximately 25 percent of the 
national income, it means on the 
average that citizens work three 
hours for themselves and one 
hour for the government. 

“If such taxes are not reduced, 
either an extension of the average 
work week will ultimately be re- 
quired or a reduced standard of 
living for the citizens as a whole 
will result.” 

Touching again upon the con- 
troversial issue of industrywide 
bargaining, Wilson added: 

“Industrywide bargaining should 
be prohibited. It is the essence of 
monopoly in labor relations and 
has importantly contributed to the 
nation’s present difficulty. If labor 
monopolies are allowed on this ba- 
sis, employer cartels to match them 
are thereby made inevitable and 
the product of this situation in the 
end will require state control of 
both.” 

In discussing prohibition of in- 
dustrywide bargaining, he stated 
that the refusal last year of Gen- 
eral Motors to agree to such a 
move for such procedure through- 
out the automotive industry had 
cost the company 100 million dol- 
lars through the strike which fol- 
lowed. 

“When we made this decision,” 
he said, “we were conscious of 
the risks involved. We still think 
it was the right decision.” 

Speaking his mind on compul- 
sory unionism, Wilson said: 

“Compulsory unionism is totali- 
tarian and is as antagonistic to 
American principles of personal 
freedom as compulsory member- 
ship in a church or political party. 

“It should be prohibited by law 
throughout all industry as it is on 

railroads under the Railway 


“The most basic democratic free- 
dom is the right to dissent from 
the opinion of a majority without 
being subjected to coercion and 
loss of individual liberty. If labor 
leaders need compulsion to hold 
their unions together, there must 
be something wrong in the way 
unions operate. 

“No man should have to pay 
tribute to any private group in 
order to hold a job.” 

Defending the union principle in 
spite of his criticism of union tac- 
tics, Wilson said: 

“Workmen’s unions can have a 
sound and constructive place in 
American economic life and the 
majority of Americans are for 
them and do not want to destroy 
them. 

“On the other hand, the over- 
whelming majority recognize that 
they must be protected against the 
predatory abuse of monopolistic 
power under the guise of union- 
ism. They are not willing to place 
union members above the law of 
the land or give them special priv- 
ileges not enjoyed by all other 
citizens.” 

Wilson said he believed that re- 
cent elections indicated trends to- 
ward modification of pro-labor ad- 
ministration in government and he 
recommended that the new Con- 
gress recognize its “great respon- 
sibility to see that sound remedial 
measures are promptly taken.” 


K-F Dealer Opens 
The M & T Sales and Service 
has been opened in Ladoga, Ind., 
by Harold Miller. In addition to 
Kaiser and Frazer automobiles, the 
com will carry a line of elec- 
trical appliances. 


PHOTOGRAPHIC EVIDENCE OF the response by Packard dealers to the request 


by Vice-President and General Sales Manager L. W. 
to alleviate the acute shortage of scrap iron. This picture reflects the collection effort 


Slack for a collection 


by the New York Eleventh Ave. service station. 


E & H Is Named Outlet 
For Bobbi in Buffalo 

E & H Motors, Inc., Buffalo, N. 
Y., has been appointed Erie county 
distributor for the Bobbi Motor 


Car Corp. It is headed by Edward 
Szoka, Pat Dattelles and. John 


Welcome, 


Klein as partners. It occupies its 
present quarters under lease but 
plans to erect a new building for 
a showroom and service facilities, 
Dattelles said. Six dealers will be 
named in the Buffalo area soon for 
the Bobbi-Car. 


a= Want Ad Dept., inside back cover. 


Disabled Vets 
Get 11,354 Olds 
‘Valiant’? Cars 


LANSING.—Of the 100,000 new 
1946 Oldsmobiies produced up to 
Dec. 4 of this year, 11,354 were de- 
livered to disabled veterans in ac- 
cordance with Olds “Valiant” pro- 
gram, according to S. E. Skinner, 
general manager and vice-president 
of General Motors. 

During the same period, more 
than 18,000 orders for “Valiant” 


|ears were received by Oldsmobile 


dealers throughout the country. All 
will be delivered as quickly as pos- 
sible, although relatively short de- 
lays are being encountered due to 


™ |greatly increased demand that has 


developed recently, he said. 

All “Valiant” cars are equipped 
with Hydra-Matic Drive, which 
eliminates the clutch pedal and af- 
fords automatic shifting. In addi- 
tion, they incorporate various driv- 
ing aids developed by Oldsmobile 
engineers and designed to make 
possible safe and easy operation 
of the cars by the veterans. 


Forecast... 


Today: Fair, sunny; easy sailing on 


tire sales among 


dealers. 


Tomorrow: Unsettled and partly 
cloudy; outlook shows movement of 
tire buyers toward selective buying 


of tires. 


x * * 


19,000 LEE tire dealers—coast to 
coast— ready for all kinds of “selling 
weather”! 

The Lee dealer serves a discriminating 
group of buyers who are staunch in 
their demand for LEE DeLuxe tires 
... today... and tomorrow. 


The LEE franchise pays handsome 
dividends in repeat sales and repeat 


“yr Look ahead to tomorrow. 


rite 


or details. 


LEE RUBBER & TIRE CORPORATION 
CONSHOHOCKEN, PA., U.S. A. 


Republic Rubber Division . .. industrial Rubber Products . . . Youngstews, Ghie 
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percent wage increases. 

Pointing to the fact that tax 
credits helped to reduce losses this 
year, the Big Three statements 
plainly implied that the end of the 
carryback program in 1947 will 
leave no room for pay hikes at 
the present retail price levels. 

The ammunition for the resump- 
tion of the CIO wage-price pre- 
mise came in a report prepared for 
the union by Robert R. Nathan, 
former New Deal economist. 

Nathan asserted that the take- 
home pay of automotive workers 
had dropped from $59.42 to $53.12 
between January, 1945, and Octo- 
ber, 1946. In the meantime, he said, 
profits rose to 1% times the level 
of the best war years and 3% times 
the average of the years 1936-1939. 

Industry must and can restore 
the lost buying power by raising 
wages or cutting prices, the Na- 
than report concluded. Other- 
wise, it warned, the nation is 
“flirting with collapse.” 

George Romney, general mana- 
ger of the AMA, retorted immedi- 
ately, branding the Nathan report 
“an economic fallacy.” 

“General profit forecasts, such as 
that just released by the CIO, ob- 
struct genuine collective bargain- 
ing and promote the type of indus- 
trial strife which similar reports 
generated a year ago,” said Rom- 
ney. 

“Such national forecasting com- 
pletely disregards the fact that, in 
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Makers Cite Pared Profits ... most $30,000,000 for the same pe- 
riod of 1941. Je 
x * Ford foresaw a net loss for the 
age Deadlock in Sight ieee “ae tenet | ee 
applying tax credits. Operating 
- pony thy — nine months was D 
1,600, fore carrybacks, the 
Over 17% Demand company” sated 
Another industry executive to co-) 
(Continued from Page 1) challenge Nathan’s report was dea 
Walter B. Weisenberger, executive role 
auto and steel companies were ,costs account for only one-fourth vice-president of the NAM, who of 
quick to take exception. of the total involved in auto pro- said that since 1938 the weekly Ass 
Automobile Manufacturers Assn. duction. Therefore, he argued, a earnings of factory workers have car 
pointed out that auto assemblers 25 percent raise in pay would mean doubled while the cost of living Wa 
operating losses approx- only a 6% increase in output costs. has climbed less ‘than 50 percent. J 
imating $135,000,000 in the first | “General Motors can increase its He labeled predictions of a huge eluc 
three quarters of 1946. This total | wages, reduce its prices and still boost in corporate profits as “pure pre: 
was reduced to a net deficit of |make a net profit of $600,000,000 crystal gazing.” tres 
$5,490,000 by federal tax carry- | next year if- 1941 production value The UAW is expected to push its B 
backs, which will not apply in 1947, |is attained,” Reuther said. wage drive at Chrysler with great- ‘ee 
It was stated by AMA. "| "While industry spokesmen re ieee eae ee ae ee 
son, ne oters |fused to indulge in “IT ONLY SEEMS LIKE YESTERDAY,” Sol Schildkraut, ve : : r 
president, declared that automo- seshesientionttints. Gade a eae Jamaica, L. I., tells Leo Peters, “that I sold my first Model F, m seenagtinder 100i neither side has announced wheth- 5. ; 
bile prices would rise 25 percent [how such fits ld be de | 00 Just lke this one. It doesn’t seem possible that it’s 35 years ago.” But it ts, and | CT the company has made any E. } 
if wages were boosted 25 percent. uch pro cou MACE | Dec. 11 Sol Schildkraut, president, Schildkraut Motors, Inc., Liberty Ave. and Merrick | Wage Offer, but it seems certain Y 
He explained: with tax credits at an end and/| Rd., celebrated his thirty-fifth anniversary as a Ford dealer. During these years he | that Chrysler will reject the 23%. D 
ia snbk Gt tah eebemnedile te buyers’ resistance to higher prices | bas sold more than 25,000 automobiles. Left to right: Sol Schildkraut, wearing duster. | cent demand. ove! 
practically all wages end salary, ag Pg — a P 1911 Model T rondster, and its owner, Leo Peters, of New Hyde Park, L. I. > _~ vege se Saat at the by 1 
the only way to get costs down e profit figures of the/it had a net profit of $14,012,000— Three ee ge cnc MP og “4 
is by technological improvement.” | Big Three were cited as evidence | which was deneribed Ay the lowest UAW kes lancet’ taae wae. benefits demanded by the UAW, pe 
Ford, Chrysler and GM, the au- | that these times are not the rosiest|since the depression year of 1922.| tiations, reported a net profit of the poe ew to the manufactur- rest: 
tomotive Big Three, released 1946 Jin the auto industry. GM’s total net >rofit in 1941 was | $10,292,645 for the three-quarter py as i a Se 
profit  agellltl anak ener General Motors reported that in | $201,652,000. period. This compares to an op- | Besides the basic wage boost, the “D 
— ample enough to afford 25 the first nine months of this year, Chrysler, the only member of | erating profit, after taxes, of al- (See LABOR, Page 29, Col. 5) ae 













our profit and loss economy, even 

in our most prosperous times, many Typical Alemite 6 reel a 
firms and even whole industries are stallation. Also available — 
losing money. wer number 








White enamel finish ... maroon 
and chrome trim. 


Prices Rose a Year Ago 

The AMA statement recalled that 
reports authored by Nathan and 
aides of Henry Wallace were used 
by the CIO to advance the wage 
drives of a year ago. Although la- 
bor gained 18%-cent wage raises, 
it was observed, OPA was com- 































pellied to advance prices after N 
studying the cost data supplied by A 
steel, auto and electrical firms. 
Wallace repudiated the report after ae 
the a, strike ended. amot 
ever, the union monopo- A . 
lies promote their national profit | compartment is compact, easy sehen it these 
estimates asa cloak for their po psa Reels handle chassis WWDFSE and s 
national and industrywide wage- if Sed ant gear oil hove: oir a a x 
* motor : ‘ ma —the 
fixing practices, — a = water hose. AN exclusive ne porn 
point where an alarming num- glide out easily .- -no pus care | 
ber of customers are being priced cause undue wear give 
out of the market,” Romney con- 
tinued. hose : 
“... These facts, and experience 
during the past year, have clearly Th 
Shown that further increases in ind 
wages will result in higher costs 4 original drums bebin mn os 
and wages. This will mean fewer PUMPS One ce rease and oll ore pumped 10 icons 
customers and unemployment.” out of ae S ender 
Both CIO President Philip Mur- reels through Piper ough Ge 
ray and UAW Chief Walter Reu- containers to 
ther endorsed Nathan's report, with department or and t 
the former announcing that the 
findings would be used as a “guide- for a: 
1878 


post” in the forthcoming wage ne- 
gotiations with the auto, steel, 
electrical and rubber industries. 
Reuther countered the. assertion 
of GM President Wilson that a 25 
percent wage raise would bring an 
equivalent boost in auto prices. 
He contended that direct labor 
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Johnson Named 
To Head Dallas 
Dealer Assn. 


DALLAS. — Charles M. Johnson, 
co-partner in the Dallas Chevrolet 
dealership of Johnson Bros. Chev- 
rolet Co., has been elected president 
of the Dallas Automotive Trades 
Assn., organization of Dallas new 
car dealers, succeeding Irvin W. 
Walls. 

Johnson heads new officers in- 
cluding Miles F. Hall (Nash), vice- 
president, and J. J. Horn (Ford), 
treasurer. 

Ben E. Griffin, Ford dealer, was 
elected to membership on the board 
of directors. Retained in office as 
directors were W. O. Bankston, N. 
J. DeSanders jr., Carl Sewell and 
E. B. Mohr. 

During the 1946 legislative battle 
over OPA, Johnson was called on 
a special mission to Washington 
by NADA to aid in presenting the 
case of the automobile dealers in 
support of their program to modify 
restrictions on the industry. 





“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 





and H. B. Ransom have incorpo- 





STOCKMANN’S DEPARTMENT STORES, Hudson dealer in Helsingfors, Finland, 
since 1935, used this unique display of the 1946 (insert) on the main floor of their huge, 
modern department store. The car was only the second 1946 model car exhibited in Fin- 
land because of the shortage of foreign exchange. 





Form Texas Company rated the H. B. Ransom Motor Co., 
Fort Worth, Tex., to do business 


Willard Chamberlin, A. B. Wright | here with $100,000 authorized cap- 
ital stock. 








Show Models Underway .. . 





Bobbi-Kar Reorganized 
With Keller as Head 


BIRMINGHAM, Ala.—J. D. Car- 
ter, chairman of the board of direc- 
tors of Bobbi Motor Car Corp., an- 
nounced Thursday the appointment 
of Geo. D. Keller as president of 
this new motor 
car manufactur- 
ing concern, with 
headquarters 
here. 

Keller is well 
known in the au- 
tomobile industry, 
having spent 28 
years with the 
Studebaker Corp., 
the last five years 
of which was in 
the capacity of 
vice-president. 

Robert T. Haney has been elected 
director and _ vice-president in 
charge of sales. Before joining 
Bobbi-Kar, Haney was head of the 
Haney Motor Co., Inc., and the 
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Geo. D. Keller 
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NEW ALE MITE 


HU 


HIN 


Easy to Handle... Simple to Install 


= 2 ae 


NNOUNCED a few months ago, the new Alemite hose 


reel equipment has stirred 


among America’s automotive dealers. For one thing, 
these new hose reels were developed with your new sales 
and service problems in mind. If your problem is space 
—then Alemite has the combination of hose reels to take 
care of you. If you’re out to dress up your place, and 
give it new beauty and sales appeal, the new Alemite 
hose reels have the visual sales ability you’re looking for. 


They’re rugged reels too, packed with improvements 
in design and construction that mean trouble-free per- 


formance and longer life for hose. 


Get in touch with your nearest Alemite wholesaler 
and talk over your needs and problems with him. Ask 
for a demonstration. Or, if you prefer, write to Alemite, 


1878 Diversey Parkway, Chicago 


ALEMITE [iti 


New Beauty and “Sales Flash” 
..- Less Wear on Hose 


up amazing interest 
sion on a 20 foot hose length. 


to return to reel. 





MORE QUICK FACTS 


@ New streamlined design and sparkling trim gives your 
department the kind of “looks” that sell service. 


@ New way to wind reel springs gives practically even ten- 


@ Walk away with the hose... stop . . . the hose locks auto- 
matically. Pull the hose 4 turn of reel . . . the hose is unlocked 








You can have an Alemite Hose 
Reel installed in the ceiling. Or, 
installed in the wall. In fact, you 
can have an Alemite Hese Reel 
“unit installed anywhere you wish. 
it all depends upon your soles, 


service or space requirements. 








14, Illinois. 





Anather Prasewet of 


EQUIPMENT 











LUBRICATION 








Haney Corp. of Philadelphia and 
Colorado Springs, manufacturers 
and distributors of household ap- 
pliances and hydraulic lift prod- 
ucts. 

Roy H. Faulkner has also been 
named director. In the past he 
served as president of Auburn 
Motor Car Corp. and later as 
vice-president of Pierce-Arrow. 
Another director named was 

Thos. E. Skinner, of the law firm 
of Wilkinson & Skinner of Bir- 
mingham. 

Other officers of the new Ala- 
bama corporation of Bobbi-Kar are 
J. 8S. Liefled, vice-president, who 
has been with Bobbi-Kar since its 
inception and has contributed many 
of the original innovations of the 
car’s engineering, and M. L. How- 
ard, vice-president and secretary. 

Keller reports that his company 
is now building show models for 
exhibition in New York, Chicago 
and San Francisco, to be followed 
with display models for their dis- 
tributing organization. Factory 
production will start as soon there- 
after as possible. Numerous delays 
have been encountered because of 
the move to Birmingham and other 
unsettled economic conditions. 


“The outlook in San Diego was 
very promising,” said Keller, 
particularly for export and West 
Coast business. Yet we all re- 
alized that if we were going to 
be a factor in the. motor car 
business, it would be necessary 
to establish an assembly plant 
east of the Mississippi River. In 
such event, that assembly plant 
would necessarily become the 
general headquarters in order to 
get closer to our source of sup- 
plies, reduce costs, and be in bet- 
ter touch with our vendors. 
“The Birmingham chamber of 

commerce extended an invitation 
to locate here and, since plant fa- 
cilities, workmen, etc., were avail- 
able, the invitation was accepted. 
We reincorporated under Alabama 
laws and moved. Our progress has 
been rapid ever since our arrival 
here. 

“We feel that we have a fast- 
selling product for a large volume 
market, and hundreds of new deal- 
er contracts are being signed every 
week. It is our objective to have 
one of the strongest selling organ- 
izations in the field,” said Keller. 


Labor 


(Continued from Page 28) 

union will ask for an employer 
contribution of 8 percent of the 
gross earnings to a union-super- 
vised social security fund, as well 
as employer support for proposed 
funds to finance pension programs 
and standardization of wages 
throughout the industry. 

The union has decided to press 
for these gains in a drive separate 
from that for a basic wage in- 
crease, but as a part of 1947 con- 
tract negotiations, it was learned. 

Other labor developments: 

The U. S. Supreme court agreed 
to review the Packard suit chal- 
lenging the right of foremen to 
form unions. The verdict will 
determine the fate of the Fore- 
men’s Assn. of America, the in- 
dependent union of supervisors 
which has taken a foothold in 
the auto industry. 

The high tribunal also decided 
to open hearings Jan. 14 in the 
contempt-of-court conviction of 
John L. Lewis and the United 
Mine Workers—AFL. 

Lewis said he called off the coa! 
walkout to let the court make its 
ruling in an atmosphere “free of 
public hysteria superinduced by an 
economic crisis.” He extended the 
government contract until next 
March 31, and the miners returned 
to the pits under the same condi- 
tions in force when they struck. 


Automotive supplier strikes drop- 
ped below 20, marked by the set- 
tlement of the Bakelite plastic 
plant strike in New Jersey after 
a 99-day stoppage. Violence flared 
out again in the Allis-Chalmers 
strike at West Allis, Wis., which 
is in its eighth month. 
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Puyallup Motors Open 


Puyallup 
Wash., 


Kaiser-Frazer dealers, has 


Motor Co., Puyallup, |completely de entalized 





opened its new building. It is a 
partm: unit 
with modern facilities throughout. 





Operating the enterprise is W. 8. 
Colman, Irv Totten and R. L. 
Eierman. 





NADA on the Air... 





\Faster Repair Service 


Promised in Broadcast 


WASHINGTON.—Aiming to 
clear up for the general public the 
situation as it exists today in the 
automotive service stations and re- 
pair shops of the country, NADA 
will go on the air this week, oper- 
ating through its member dealers, 
with a statement of facts cover, 
ing conditions at the moment. 

Having completed a recent poll 
of 891 dealers in all sections of 
the United States, NADA will in- 
form the motoring public that im- 
mediate service is now available 
in six out of seven repair shops. 

The NADA survey shows that 
the dealers are now well supplied 
with mechanics, the number em- 
ployed today being more than 50 
percent above July 1, 1945. 

Three out of every four repair 
shops stated they are in a position 





Mandarin-Manchu wedding 


or Class will tell! 


Last spring, Bill Oetzel of Erie County, Ohio, 
harvested 220 bu. of soybeans from six acres, 
average yield 37 bu. per acre. 

On the adjoining farm and same type of soil, 
eight acres grew 200 bu., 25 bu. per acre. 

Oetzel’s 50% extra yield came from certified, 
blue badge Lincoln soybean seed that cost only 75¢ 
more per bushel. 

Years of prodigious effort, thought 
and skill precede certified seed . . . The Lincoln 
bean began with the cross of the white-flowered 
Mandarin and Manchu varieties at Illinois 


Experimental Station in 1934. The best plants & 


were tested at the U.S. Soybean Laboratory 
in. 1936. Tests in ’38 and ’39 finally evolved the 
winning cross L6-685. 

A precious pound of L6-685 planted in Ohio in 
1941 yielded 23 Ibs. of seed, of which g Ibs. went 
back to Illinois. The other 14 lbs., hand-sown on 
3.5 acres, in 1942, produced 2,747 lbs. . . . increased 
by ten selected growers in 1943 to 2,803 bushels! 
Replanted in 1944 in 52 of Ohio’s 88 counties, the 
yield (plus that from other states) made available 
to any farmer the blue-badged certified seed of 
amazingly increased productivity. 

Seed Certification .. . carried on in 40 states 
and Canada, on corn, oats, wheat, barley, timothy, 
clover, some 800 varieties and hybrids . . . is profit 
news to progressive farmers . . . interesting reading 
for anybody . . . See “Good Seed Is Free”’. . . in 
Successrut Farmine for December, on page 22. 


Se hth eek: ee BS 





Corn came first . . . From 1930 to 1935, 
about 98% of Iowa corn came from chance kernels, 
open-pollinated. But in 1940-1945, about 98% 
came from selected hybrid seed—and yield 
averaged 58.2 bu. per acre, against 38.5 bu. for 
the earlier period. Estimate for 1946 is 70 bu. per 
acre! ... Read “Your Corn Has Come A Long 
Way” on page 28. 

Even eggs! .. . Eleven years ago, a Purdue U. 
prof every two weeks bought a dozen eggs from 
Main Street groceries in three largest Indiana 
cities, found every store sold some bad eggs at some time 
. . » Today inspectors call on as many as 30 stores 
without finding a single aged egg! . .. Read “Where 
Fresh Eggs Are Winning Markets”. . . page 26. 
















Also . . . “Do You Want Government Subsidies?” 
... “Highest Profit Per Cow” .. .““Brome Must 


Have Good Management” . 
. other authoritative articles on 


Farming”’ . . 


. . “‘What’s New in 


research results, field-tested methods, new 
machinery increase profits for the 1,100,000 plus 
SF subscribers . . . The nation’s best farmers in the 


thirteen Heart States plus Pennsylvania and New 


York . . . farmers with the largest cash incomes, 


highest yields, greatest property investments, 


make SuccessFuL FARMING 
today’s best entree to the 

best class market! For more 
facts call any SF office... 
SUCCESSFUL FARMING, 
Des Moines, N 
Chicago, Detr 
Cleveland, Atl 
San Francisco, 
Los Angeles. 













now to handle considerably more 
work than is being brought to 
them. 

This dealer message to the pub- 
lic is a part of the radio script 
service prepared at NADA head- 
quarters under the direction of 
Harry Daniel, who assembles as- 
sociation data in radio broadcast 
form. The script is then furnished 
free to dealers for use in their 
home communities. 


IAM Beats CIO 
In Toledo Dealer 
Worker Poll 


TOLEDO.—<Auto mechanics and 
helpers of 33 Toledo dealerships 
last week selected the International 
Assn. of Machinists as their bar- 
gaining agent in an election super- 
vised by the Labor-Management- 
Citizens’ committee. 

The IAM defeated the UAW-CIO 
by a vote of 173 to 130, thus end- 
ing the jurisdictional dispute be- 
tween the unions which caused an 
IAM walkout several weeks ago. 

Spokesmen for the UAW de- 
clined to comment following the 
election, referring questioners to 
Richard Gosser, UAW regional di- 
rector, now in New York. Before 
the election both the IAM and the 
UAW agreed to accept it as bind- 
ing for a year. 


Contract negotiations between 
the Toledo Automotive Trades 
Assn. and the IAM, in behalf of 
all mechanics employed by the 33 
dealers, are expected to begin 
shortly as a result of the election. 
The IAM, a suspended international 
union of the AFL, has been recog- 
nized as bargaining agent for the 
mechanics the last 11 years. 


Matthew Tank, president of the 
TATA, in which the 33 dealerships 
hold memberships, paid tribute to 
the “fairness and unbiased atti- 
tude” of L-M-C committee mem- 
bers both before and during the 
election. 

The election was conducted on 
& garage-to-garage basis by Msgr. 
Michael J. Doyle and Dr. Morton 
Goldberg, L-M-C public members, 
and Jerome Gross, L-M-C execu- 
tive secretary. Observers from the 
unions and the TATA accompanied 
the group. 


Back U.C. Peg 
South Bend Assn. Attacks 
Soaring Prices 

SOUTH BEND.—The South 
Bend-Mishawaka Indiana Automo- 
tive Trades Assn. has gone on rec- 
ord again as in favor of attempt- 
ing to hold down prices on used 
automobiles. 

The dealers adopted a resolution 
agreeing to cooperate in keeping 
prices from so that buyers 
now would not be forced to take 
too large a loss when new cars 
appear on the market in large 
numbers. They stated that 
prices set on used autos by indi- 
vidual sellers had caused an infla- 
tionary trend. 











Vinton, Va., Revises 


Retail License Fees 
VINTON, Va.—Under the terms 
of Vinton’s revised business license 
ordinance, effective Jan. 1, retail 
merchants will pay a flat $10 fee 
for the first $4,000 in sales, or 
less; over $4,000 but less than $50,- 
000, 25 cents for each $100 over 
$4,000; over $50,000, $125 plus $25 
cents for each $100 over $50,000. 
New automobile license taxes 
are based on 15 cents per 100 Ibs. 





Auto Tax Return 
BEDFORD, Va.—The town coun- 
cil has voted to place a tax of $5 
on each motor vehicle here for 
the year beginning March 15. 
There has been no local automobile 

tax here for several years. 
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GM to Follow Suit .. . 





|New Rail Freight Boost 
Ups Ford Charges 


(Continued from Page 2) 


mated Ford increases by sales dis- 
tricts: 

Dearborn (Detroit)—none; Cleve- 
land—$1.78; New York—$5.23; Jack- 
sonville (Fila.)—$10.92; Chicago— 
$2.52; Houston (Tex.)—$14.20; Den- 
ver—$12.56, and West Coast—$23.79. 

Ford emphasized that the in- 

crease will apply only on the dis- 

' tribution and delivery charge to 

dealers, who may pass it on 

to consumers. List prices will re- 

main at present levels, it was 
stated. 


The increases, approved by the 
ICC as the maximum allowable to 
the railroads, will take effect Jan. 
1, On finished automobiles, the fol- 


troit is in this region)—25 per- 
cent; within the Western and 
Southern regions—20 percent; 
and between the regions—22% 


percent. 

On parts and raw materials, 
rates may be hiked by 17.9 percent 
in the East and 17.4 percent in 
the rest of the country. 

Included in the group weighing 
a court appeal are Chrysler, Kais- 
er-Frazer, Packard, Hudson, Stude- 
baker and Nash. The bulk of the 
production of these manufacturers 
is based at one assembly area, in- 
stead of the score of branch plants 
operated by GM and Ford, it was 
observed. 

The six opponents of the freight 
boost have not objected to the 
railroads’ need for increased reve- 
nue. But they have urged that any 
increase be equally divided among 
companies involved, rather than 
placed on the now approved blan- 
ket basis. 

Because their plants are so 
widely scattered across the na- 
tion, GM and Ford have enjoyed 

t rates sometimes one- 


assemblers, 

If the independents can obtain 
an injunction restraining the rail- 
roads from boosting their rates, 
spokesmen for several independents 
said, the courts will be asked to 
decide the issue. 

There is also a possibility, it was 
stated, that the competitive posi- 
tion of the railroads and truck 
driveaway firms will be exploited 
to prevent the railroad rates from 
being boosted above those charged 
by the haulers. 

GM and Ford spokesmen conced- 
ed that the increases to be charged 


Edgewise 
ie from Page 4) 
fangled ideas, and who wonder 
how much they can get for doing 
less than they are doing, and yet 
they get just the same hourly rate 
that we do. You know some of us 
have not so many years to work 
and we want to lay-by enough so 
we can go fishing like you do when 
you want to. For me, all I want 
is three or four acres and a few 
dollars laid away, and I can make 
a good living for myself without 
going to work every morning. 

* * . 


RIGHT NOW, I see by the pa- 
pers that you are asking for 25 
percent more hourly rate for us 
and you are saying what every- 
body knows is not true, that the 
big auto companies can pay more 
wages and still not increase the 
price of their automobiles and 
trucks. Now, Walter, you know 
this just don’t: make sense. Most 
of the fellows who work in the 
factory where I do are driving old 
jalopies now, and they would all 
like to get automobiles and I for 
one do not think that, even though 
you paid me more money, I could 
even get the extra money which 





on their cars will not be as great 
as those for firms shipping most 
of their output from one point. 

The majority of companies stat- 
ed they would attempt to absorb 
the added costs on parts and ma- 
terials shipped into their plants 
for assembly. This outlook is also 
subject to change, it was pointed 
out. 

Automobile Manufacturers Assn. 
issued figures showing how the in- 
creases would affect shipments 
from Detroit to other cities. 

A car shipped from Detroit to 
Washington by rail now costs $1.18 
per 100 pounds. The new rate will 
be $1.48. 

The rate between Detroit and 
Los Angeles will rise from $4.50 
per 100 pounds to $5.51, if the in- 
crease authorized by the ICC is 
put into effect. 








NEWLY COMPLETED headquarters of Bolley Motor Sales, Inc., Oldsmobile dealer, 
Defiance, 0., is shown here. Generous use of plate glass in the modernistic showroom 
affords unobstructed views of displays to passersby. 





K-F Workers to Share 


Bonus Fund o Ke $55,000 
WILLOW R Mich.—Checks 
totaling $55,036.25 will be delivered 
this month to eligible employes of 
Kaiser-Frazer and Graham-Paige 
as their share in distribution of 
the security trust fund provided 
in the companies’ contract with 
the UAW-CIO. Joseph W. Frazer, 
president, announced that the 
checks will be distributed with reg- 





20 so that they will be available 
for Christmas use. 

Based on the accumulation of $5 
for each Kaiser Special and Frazer 
and $1.25 for each Rototiller farm 
machine shipped from the Willow 
Run plant, the plan covers produc- 
tion employes who have been on 
the payroll for 90 days with at 
least 90 percent “presenteeism,” 
and who have not participated in 
any authorized strike or work-stop- 





Old Timers Give 
President Diehl 
Another Term 


NEW YORK.—George Conrad 
Diehl, past president of the Ameri- 
can Automobile Assn., was re- 
elected president of the Automobile 
Old Timers at the seventh annual 
organization meeting of the board 
of directors Dec. 5 here. 

The other officers reelected were 
William H. Hotchkiss, honorary 
president; Arthur Lee Newton, first 
vice-president; George M. Slocum, 
second vice-president; William L. 
Hughson, third vice - president; 
David C. Fenner, treasurer, and 
Frederick H. Elliott, secretary. 

Members of the executive com- 
mittee for 1947 include Diehl 
(chairman), Morton R. Cross, 
Charles (Henry) Davis, Fenner, 
John F. Havemeyer, Newton, Al- 
fred Reeves, J. Maxwell Smith and 
Elliott. 


Catalog on Palmetto Line 

Greene, Tweed & Co. Nortb 
Wales, Pa., has produced a 20- 
page catalog describing the Pal- 











—Mac Gorpon jular employe paychecks on Dec. | page. | metto line of mechanical packings. 
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Lien at FO below, spending-money ts 
not frozen tt REDBOOK, Minnesota! 





$95,000,000 is a lot of spending 
money to have left after paying taxes, 
but that’s how it is in Redbook, 
Minnesota. And it flows freely, the 
year ‘round, too! 

Only a group of young, free- 
spending families like these would lay 
$15,000,000 on the line for food in 
addition to all the food they produce 
at home. 


Despite their obvious good health 
and rosy cheeks, their drug store bill 


amounts to $2,000,000 annually— 
or maybe that’s what helps them 
keep healthy and good looking. 


91% of these families own cars and 
they're anxiously awaiting a chance 
to buy new ones. 


$69 certainly is a low pro-rata page 
cost to reach this $95,000,000 Red- 
book, Minnesota market — 30,000 
or s ending families 12 times a 
‘for $828. Redbook belongs on 

ned schedule. 





REDBOOK NATIONAL SHOW 
HAS A $4,000,000 BOX-OFFICE! 


Yes sir, that’s what the young free- 
spending families of Redbook pay to 
make sure of seeing this outstanding 
array of entertainment every month. 
You can make it your show, too — 






12 times a 
year in full 
black and 
white pages 
for $44,100. 














a new car will cost me if your plan 
goes through. My brother-in-law, 
who is a farmer, said he is begin- 
ning to get less for his stuff, and 
my wife said food is coming down 
on the market—so I think if I 
were you, I would just sit tight 
and, as they say here, “stop rock- 
ing the boat” at least until we 
build all the cars we can sell. 

Yours truly, 

One of your million Joe Doakses. 


REDBOOK 
HIT EM WHERE 


my ‘REDBOOK. USA: 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Ave., New York 22, N. Y. 
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Record Attendance fou ASI 





Postwar Competition 


Signaled by Show 


(Continued from Page 2) 


25th wedding anniversary. John- 
son is a jobber in Wichita, Kans. 
A dinner was held for the over- 
seas group in the Traymore Hotel, 
Wednesday night, with over 750 
automotive men in attendance. Be- 
tween 225 and 250 persons from 38 
countries ad territories were intro- 
duced. They are all automotive dis- 
tributors and importers in the prin- 
cipal markets of the world. 
Among the new devices and 
products displayed at this show 
were a new front-end aligner 
that works with lights and mir- 
rors, by John Bean Mfg. Co.; a 
new sidecar carrier that attaches 
to cars without running boards, 
by McAleer Mfg. Co.; a new por- 
ous chrome piston ring by Amer- 
ican Hammered Piston Ring di- 
vision; a new color-matching ma- 
chine for service stations, by 
Acme Color Works; a new me- 
chanic’s bench, new Porto Power 
wheel stand and new cases for 
the Bantam Porto Power, by 
Blackhawk Mfg. Co.; new line of 
in all sizes, 


Spark Plug, and two new bal- 
ancers and a frame straightener 
by Mambee Co. 

Ditzler Color Co. presented a new 
agitating and pouring lid for auto- 
motive paints, which keeps the pig- 
ments in constant suspension. Van 
Norman presented a new wet valve 
grinder for the larger service shops 
and engine rebuilders as well as 
brake shoe burnisher. Gates Rub- 
ber Co. showed new rayon and 
steel truck fan belts; Champion 
Spark Plug Co. had a new stream- 
lined spark plug cleaner and a new 


clear glass sample case. H. K. 
Porter, Inc. had a new set of Fram 
tools on display. 

Perféct Circle Co. showed a new 
manulathe for regrooving. pistons 
with worn top ring grooves; Perm- 
afuse displayed a new method of 
bonding brake linings to %hoes 
without rivets; General Electric 
had a new small battery charger 
for farm and home use; Wilco 
Products had a new camber cor- 
rection tool; Yankee Metal Prod- 
ucts showed a new spotlight; Grote 
Mfg. Co. showed new rear signal 
lights, and Purolator displayed a 
new micronic oil filter. 

Considerable resentment toward 
the show committee was ex- 
pressed by several exhibiting 
manufacturers over the refusal 
of the committee to give out de- 
tailed reports on attendance by 
different segments of the indus- 
try. Another dissatisfaction 
among a great number of man- 
ufacturers was the refusal of the 
three sponsoring associations to 
open the show to all jobbers and 
car and truck dealers for at least 

of the week. 

They felt that inasmuch as this 
is the biggest show of the year and 
costs each manufacturer consider- 
able money, they don’t get enough 
play for their money from the lim- 
ited number of jobbers that are 
allowed to attend. 


G & J Co. Formed 
G & J Motor Co., Cambridge, O., 
has been incorporated by Walter 
D. Jefferies, Edna Rabel and Ray- 
mond J. Gilcher. It will have 250 








shares of no par value stock. 





Heads Booster Clubs .. . 





EWART VY. BENNETT of 


B-3, 
president of Automotive Booster oun International, Inc., Oscar A 
edieemmsiine Wecieoee ioe Thomas A. Row, B-23, Pittsburgh; Cari M. 
3; Bennett; Carson W. Chiles, B-2, Kansas City, secretary, and 
Daniel J o Hartnett, B-20, Los Angeles, treasurer. 





AT THE BOOSTER CLUB silver anniversary bang 
Rebuilders Assn.; Whit Ruark 





U. 8S. INDUSTRIAL OHEMICALS, Inc., had this booth. 


ver, hands the president’s gavel to the incoming 
. Hoffman, B-19, 
Broich, B-28, 


uet were, left to right, Ed Pat- 
» Manager, MEWA, and 


Jack on Leave; 
Foy Now Active 
Head of J & H 


CLEVELAND. — Byron C. Foy, 
'one-time Ford salesman, later pres- 
. ident of De Soto Motor Car Co. and 
a former executive of Chrysler, has 
arrived here to take over the job 
of directing Jack & Heintz Pre. 
cision Industries, Inc. 

Foy, a heavy stockholder in the 
company, succeeds William S. Jack, 
colorful company president who is 
taking a year’s leave of absence. 
Foy is board chairman. 

Meanwhile, it has been disclosed 
that Vice-President Ralph Heintz 
will stay as director of engineer. 
ing. However, W. R. Jack, son of 
the president and co-founder of 
the company, announced that he 
is resigning as vice-president along 
with Michael Phillips, executive as- 
sistant to the president. 

Also resigning are William Tabb, 
production manager; Miss Adeline 
Bowman, Bill Jack’s secretary, and 
Bob Eisenman, plant head. 

Foy declared the company has 
an abundance of orders and that 
'material is now beginning to flow 
into the Cleveland plant with “an 
encouraging view.” 

Jack & Heintz is centering its 
efforts on four lines, fractional 
horsepower motors, ball bearings, 
compressors and magnetos. 

Officially, it was said that Jack 
was taking a year’s leave because 
of poor health, although there were 
reports of disagreement over Jack's 
welfare program. 


Ryburn Buys Shares 


Ben Ryburn, former county 
school superintendent at Rison, 
Ark., has purchased a half inter- 
est in the Wright Motor Co., Mon- 
ticello, Ark. 














There are profit-making opportunities in 
AN Want Ads. See inside back cover. 








New 


Commercial Car Registrations, 38 States for Oct. 1946-41 


Brockway 


International 


Mack 


Plymouth 


21| 7721 


Studebaker 


October 


ear 
Date 





i Passenger Car Registrations, 34 States for Oct., 1946-41 





STATES if | 





Buick 
adillac 
Chevrolet 


Chrysler 
Crosley 

















ality 


Fraser 
Hudson 














Kaiser 





Lincela 





reury 
Nash 








Oldsmobile 





Packard 





Plymouth 





Pontiac 





Studebaker 





STATES 


Miscellaneous 





25 States for 
October 


1157| 3122} 


17 


91 


7791 





25 States for 
October 


orida 





© 
8 


Sa a 


m9 4, 
4 


FEE 


gions 





the fi 
Soto) 
staff 








ae oO fF 


- -—- 





AUTOMOTIVE NEWS, DECEMBER 16, 1946 





Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Week Week Total dan. 1 Jan. 1, 
Ended Same Ended Dec. to to 
Dec. 14, Week Dec. 7, to Date, Dec. 13, Dee. 14, 
1946 1941+* 1946* 1946* 1941¢* 1946* 
GENERAL MOTORS 32,525 31,914+ 30,988 63A63 2,143,467} 758,919 
| Eee eee 5,902 4,478 6,035 11,9387 360,141 144,518 
Cadillac ........... 946 1,198 889 1,835 57,745 26,055 
Chevrolet ......... 16,214 18,0027 14,425 30,639 1 362,631 
— ebececes 4,773 4,476 4,809 9,582 226,720 103,966 
Oe 4,690 3,765 4,780 9470 277,494 121,749 
CHRYSLER ........ 11,073 §=18,475+ 11,307 22,380 1,078,598¢ 507,924 
De Soto ........... 1,253 1,451 1,261 2,514 92,704 59,567 
BIOGGO  6cccccccscess 3,401 6488+ 3,597 6,998  357,079+ 146,497 
Plymouth ......... 4,765 8517+ 4,801 9,566  493,693+ 225,635 
Chrysler .......... 1,654 2,019 1,648 $3,302 135,117 16,225 
ee 1 20,433+ 13,488 27,077 985,4957 438,464 
WORE «.ccccscccccess 10,742 18,057 10,6385 21,377  865,855+ 357,876 
Lincoln ............ 546 453 527 1,073 17,848 12,722 
Mereury ........... 2,301 1,923 2,326 4,627 101,792 67,866 
: Serre ee 350 N.A. 348 698 N.A. 4,426 
_ Ere 1,654¢ 2,032 4,714 77,6947 93,769 
KAISER & FRAZER 1,302 Saee 885 aes 10,073 
BUMMEE bs vc ci cceseee 2,701 1,725 2,426 5,127 77,440 94,120 
PACKARD .......... 1,447 1,350 1,418 2,865 72,637 40,740 
STUDEBAKER ...... 2,432 $,408+ 2,421 4,853 129,655+ 172,083 
WILLYS} ........... 529 524+ 535 1,064 27,9007 5,446 
MISCELLANEOUS 8,1977 385,643+ 
Total Cars, U. S.,,... 68,630  87,675+ 65,798 134,428 4,977,923} 2,025,014 


+Station wagons. , *Revised. 


tIncludes trucks. 


N.A.—Not available. 


Note: 1941 figures include cars and trucks, U. S. and Canada. 


COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 











Week Week Total Jan. 1 
Ended Ended Dec. to 
Dec. 14, Dec. 7, to Date, Dee. 14, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 7,316 6,623 18,939 252,497 
CE hrs awl dee nce oo 0 bein a 5,699 5,616 11,315 190,594 
SS aloe sb ECs. cod sees 2 3,029 3,246 6,275 118,446 
INTERNATIONAL 2,909 8,151 6,060 107,095 
EY a dann ons'éa 0 004.000 6 © 1,762 1,831 3,593 67,343 
STUDEBAKER ............. 1,341 1,347 2,688 40,562 
DCTS s se ks wa wh eapac seeks «t 1,503 1,210 2,713 
Ae en ste hee wind pies ado eee 480 403 883 16,150 
Rnd 6 Suu ere, db 6.6:08500 4a 371 3738 744 12,190 
NED De ic cee ciccccccer $14 $17 681 8,199 
EE si clea Vn siaws 2040 159 140 299 5,759 
NS fo so F004 6nb-cn0 io cas 302 826 628 4,223 
DY ike rals cedies co bee be shes 12 12 3,374 
MISCELLANEOUS ......... 470 461 931 26,906 
Total Trucks, U. S. ....... 25,655 25,056 50,711 888,398 
Total Cars, Trucks, U. 8... 94,285 90,854 185,189 2,914,312 
Total Cars, Trucks, Canada 4,526 4,427 8,758 162,758 
Grand Total, Cars and 
Trucks, U. S. and Canada. 98,811 95,281 193,392 3,077,070 


*Revised. 


includes Autocar, Divco, Marmon H., Brock- 


Miscellaneous 
way, Four-Wheel Drive, Sterling, etc. 





"46 Car Output Tops 2 Million 
After Record Week’s Total 


(Continued from Page 1) 


estimated at 32,525. In the previous 
week, GM was able to hold output 
at a peak level, despite the coal 
strike and the resulting loss of 
steel, turning out an actual total 
of 30,938 cars. 

According to reliable reports. 
present GM schedules will oc- 
cupy the corporation’s divisions 
through the rest of the year, and 





Farner to Head 


De Soto Regions 


DETROIT.—Appointment of Wil- 
liam A. Farner as director of re- 
gions for De Soto is announced by 

J. B. Wagstaff, 
vice - president 
in charge of 
sales. Prior to his 
promotion, Far- 
ner’s assignment 
was as district 
manager in De 
Soto’s Los An- 
geles region. 

As director of 
d regions, he will 
William | coordinate selec- 

A. Farmer tod activities of 
the field organization with the De 
Soto home office departments, Wag- 
staff said. 








Packard to Pay $800,000 
In Lieu of Vacations 

DETROIT.—Packard an- 
nounced last week that an esti- 
mated $800,000 will be paid this 
month to hourly rated employes 
for vacations to be foregone in 
1947 to maintain maximum car 
output. 








these schedules will be completed 
before any facelifting is done on 
1947 models. 

Chrysler built an estimated 11,- 
073 passenger cars in the U. S. 
last week compared with 11,307 the 
week before. Chrysler continues to 
operate on the curtailed schedules 
put into effect several weeks ago 
and reportedly does not plan an 
appreciable rise in output until the 
end of February. 

Passenger car output by Ford 
last week maintained the recent 
steady pace as an estimated 13,589 
were turned out, compared with 
13,488 the week before. 

Although parts shortages have 
brought its truck output to stand- 
still, Hudson last week turned out 
an estimated 2,682 cars. Almost 
two days of idleness the week be- 
fore held Hudson car output to 
an actual 2,032. 

Hudson plants will also be closed 
on Monday and Tuesday of this 
week due to a shortage of steel. 
Officials said workers on all shifts 
will be called back on Wednesday. 

Another parts shortage at Wil- 
low Run was somewhat eased as 
an estimated 1,302 Kaisers and 

Frazers were turned out last 
week, a total of 10,073 in 1946. 

In the previous week, K-F turned 
out an actual count of 835. 

Packard’s estimated output last 
week was 1,447, compared with an 
actual total of 1,418 the week be- 
fore, Automotive News figures 
show. 

Nash output returned to the level 
of recent efforts, as an estimated 
2,701 were built last week. In the 
previous week, Nash car output 
slumped to an actual figure of 2,426. 


Anibal, Delaney 
Moved Up in 
Pontiac Shift 


PONTIAC. —Harry J. Klingler, 
general manager of Pontiac, an- 
nounced Friday a realignment in 
the division’s top managerial group. 

Ben Anibal, one of the industry’s 
main engineering pioneers and in 
charge of Pontiac engineering since 
1925, moves ‘to the newly created 
position of administrative assistant 
to the general manager. As such, 
he will work -directly with General 
Manager Klingler giving particular 
attention to future engineering 
trends and planning. 

George A. Delaney, ranked as top 
automotive engineer, particularly 
in experimental fields, becomes 
chief engineer succeeding Anibal. 

Anibal, known as the “father” of 
the Pontiac car, has been directly 
responsible (engineering-wise) for 
every Pontiac built—responsible for 
more than 200 advances in automo- 
tive engineering. Anibal joined Olds 
Motor works in 1909 following 
graduation from Michigan State 
College. 


Marks to Leave 
Packard; Brodie 
Gets Duties 


DETROIT.— The resignation of 
James H. Marks as executive vice- 
president of Packard is announced 
by Geo. T. Christopher, president 
and general manager. 

Well known in the automotive 
industry, and nationally because of 
assistance rendered the govern- 
ment in contract termination pro- 
cedures at close of World War II, 





James H. Marks 


G. H. Brodie 


Marks has been affiliated with 
Packard since 1916, when he was 
named plant engineer. 

Marks became executive vice- 
president in 1944 to spread the ex- 
ecutive load necessitated by Pack- 
ard’s increased war production. 

Christopher stated that Marks’ 
duties have been assigned G. H. 
Brodie, assistant to the president. 
Brodie, who joined Packard in 1907, 
was advanced to his present posi- 
tion last year to coordinate efforts 
of engineering, manufacturing, 
sales and management in special 
developmental programs. 

«€ . + 


Burnett Joins 
Ford Engineering 


DEARBORN. — William Burnett 
has joined Ford as head of the 
newly created experimental section 
of the Ford engineering depart- 
ment, it is announced by Harold T. 
Youngren, vice-president and direc- 
tor of engineering. In this capacity 
he will work under direct super- 
vision of Howard 8S. Currier, Ford 
chief engineer. 

Prior to joining Ford, Burnett 
was associated with Cadillac for 17 
years. During World War II he 
spent 13 months with the United 
States Army in North Africa, Italy 
and Sicily as GM technical ob- 
server for the M-5 light tank. 

* a 4 


Fode to Head 
N. D. Dealers 


FARGO, N. D.—The North Da- 
kota Motor Trades Assn. last week 
elected the following new officers: 
president, Oscar W. Fode, James- 
town; vice-president, Carl F. An- 
derson, Devils Lake; and secretary, 
Henry Bernard, Jamestown. 

Retiring officers are: Dave Kelly, 
Grand Forks, former president; H. 
H. Fisher, Minot, former vice- 
president, and H. H. Wilcox, Grand 





Forks, former secretary. 


Al 
COMPRESSORS 
HYDRAULIC LIFTS 
UBRICATING EQUIPME 


THE UNITED STATES 
AIR COMPRESSOR CO. 


7 an ae 
~—. | — 
Here’s why SERVICE MANAGERS Prefer 
U.S. FULL HYDRAULIC LIFTS 


operate—and they've been tried, tested 
and proved under every conceivable 
condition of everyday operation. 

When you buy a lift, make sure with a 
U. S. Full Hydraulic Free Wheel Lift. 
Send for catalog on complete line of U.S. Lifts 


COMPRESSOR CO. 





@ You can’t go wrong with a U. S. Full 
Hydraulic Free Wheel Lift. Service man- 
agers and mechanics like them because 
they are soundly constructed—they're 





safe—they‘re dep Anahi ical to 








SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre Artificial Leather 
Sport Topping Colored Sailcloth 


AVAILABLE FOR IMMEDIATE DELIVERY 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET CAnal 6-5363 NEW YORK 13, N. Y. 


Chrome 


SHOWROOM ~ 
FURNITURE 


Beautiful e@ Sturdy e¢ Osemfertabic 








7. 
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* 
KAY-DAVIS COMPANY 
886-890 Gerard Ave. 
NEW YORK 52, N. Y. 
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The Whistling VENTALARM in Your Gas Tank: 


@ prevents blowbacks, overfilling 

@ saves time and money 

@ eliminates danger of flash fires 
Watch for new 1947 car, truck and bus models 
equipped with the efficient, economical VENTALARM! _ 




















SCULLY SIGNAL CO., 88 FIRST ST., CAMBRIDGE 41, MASS. 
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Dealer Status | CLASSIFIED WANT ADS 
Unchanged in — 


EXP’ 
New K-F Setup Buick dealer. New York aren. state pre- 
vious rience and rate ex- 
inden Satage Schios Gimp. ties. vened pected. Box 1487, c/o Automotive News, 


Detroit 26, Michigan. 
to submit to stockholders at a spe- | SALES MANAGER for large Ford dealer 
cial meeting a proposal that Kaiser- | located Middle West who would be ca- 
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White Motor Wins 


Dallas Bus Order 

DALLAS, Tex.—A requisition for 
the purchase of 42 buses to cost 
a total of $703,000 was presented 
for approval of the Dallas city 
council by the Dallas Railway & 
Terminal Co. 


The order was placed with the 
White Motor Co. and delivery of 








30 buses has been promised for 
the first half of 1947, the remainder 
for the third quarter of the year. 
The 44-passenger buses cost $16,- 
738.10 each, bringing to a total of 
$2,285,800 the amount of rolling 
stock the company has on order, 
including 132 motor buses costing 
$1,922,800 and 24 trolley coaches 
costing $363,000. 

















pable of handling new and used car 





A Fast Seller for 


Delivery! 





Thousandsof automobile, trailer and 
farm implement dealers are cashing 
in on this fast-selling American 
Bantam all-purpose UTILITY 
TRAILER. Salesmen, farmers, camp- 
ers find this sturdy trailer saves wear 
on car upholstery, eliminates danger 
of overloading, and hooks to rear 
bumper in a jiffy. 

Owners of light pick-up trucks or 
other utility vehicles—merchants, 
builders, contractors, business men 


—find the American Bantam all- 
purpose UTILITY TRAILER in- 
creases their load capacity, saves them 
many time-consuming extra trips. 

The American Bantam all-purpose 
UTILITY TRAILER retails at a 
popular price, with generous mar- 
gin for you. There are still openings 
for good dealers. Write American 
Bantam Car Company, Utility 
Trailer Division, Butler, Pa. for 
further information. 

















bom UTILITY TRAILERS 


AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 


and side racks 
wipe 

are extra 
ry eri- 


ment direct from Am: 
can Bantam factory. 





Almost all your tr Pin 
igh im rie 4 sey 





Frazer Corp. acquire all automo- 
tive assets of Graham-Paige, Jo- 
seph W. Frazer, president of both 
companies, announced here Thurs- 
day. 

Under the plan, 


, and would take over 
all operations in connection with 
the production of both the Frazer 
automobile, now being produced 
by Graham-Paige, and the Kaiser 
Special, produced by Kaiser- 


In addition to agreeing to pay 
these debentures, Kaiser - Frazer 
would issue to Graham - Paige 
750,000 shares of Kaiser - Frazer 
common stock in exchange for 
the automobile assets of Gra- 
ham-Paige, $3,000,000 and certain 
other assets or cash in lieu there- 
of. The cash transaction involves 
Graham-Paige borrowing from the 
Bank of America $3,000,000 on a 
2%-year note. This note would 
have the guarantee of Henry J. 
Kaiser Co. and Frazer, personally. 

Graham-Paige will retain, 
through a wholly owned subsidiary, 
its farm implement business which 
includes manufacture of the Roto- 
tiller and the marketing of the 
complete line of Frazer farm equip- 
ment. The farm equipment busi- 
ness is currently earning at the 
rate of $1,200,000 a year before fed- 
eral taxes. 

Frazer said that no changes were 
contemplated in the executive man- 
agement of either company and he 
would continue as president of 
Kaiser-Frazer and president of 
Graham-Paige. 

He also said that there would 
be no change in the distributor- 


Kaiser- 
will continue ‘to be sold through 
the distributor network and the 
Kaiser Special will be sold direct 
to dealers as in the past. 

When Kaiser-Frazer was formed 
in September, 1945, Graham-Paige 
purchased 250,000 shares of its com- 
mon stock and the Henry J. Kaiser 
interests a similar amount. When 
the new proposal is ratified by a 
majority of its stockhoklers, Gra- 
ham-Paige will have a total of 
1,000,000 shares of Kaiser-Frazer 
common stock out of a total of 
4,750,000 outstanding, or 21.05 per- 
cent. 

It has been agreed under the plan 
that the 750,000 shares of Kaiser- 
Frazer common stock which would 
be issued to Graham-Paige would 
be voted by Frazer and Henry J. 
Kaiser for a period of 2% years, 
which is the term of the note they 


ge. 

Frazer said he believed the plan 
would be beneficial tg the stock- 
holders of both Graham-Paige and 
Kaiser-Frazer since it would’ con- 
centrate all automobile production 
at Willow Run in the hands of one 
company and effect savings. 

Graham’s farm equipment busi- 
ness is being incorporated in a 
wholly owned subsidiary of Gra- 
ham-Paige, which company, under 
the plan, would own a large block 
of Kaiser-Frazer stock, a farm 
implement business and other as- 
sets, Frazer said. 


Obituaries 


E. O. Thomas Dies 
In Winecoff Fire 

ATLANTA, Ga—E. O. (Ed) 
Thomas, regional vice-president of 
NADA, died in the Winecoff hotel 
fire here Dec. 7. 

He owned and operated the 
Thomas Buick Co. at Asheville, 





sales. Permanent position with excellent 
future. Write box 1494, c/o Automotive 
News, Defroit 26. 

TOP-NOTCH SERVICE MANAGER—Pro- 
gressive seven-year-old Mercury-Lincoln 
dealership with exclusive southern trad- 
ing area of 500,000 wants ced, 
aggressive service manager. High pay for 
the man who can double our service vol- 
ume. Reply Box 1488, c/o Automotive 
News, Detroit 26, stating service back- 
ground and pay expected. 





Wanted: Parts Manager 


by large Ford dealer in Detroit 
area. Must have thorough 
knowledge of ordering and 
merchandising Ford parts, op- 
erating three parts wagons. 


State previous experience, 
present employment. Your re- 
ply will be held in strictest 
confidence. 

BOX 1498 
C/O AUTOMOTIVE NEWS 
DETROIT 26 





WANTED—Service manager and parts 
man familiar with HUDSON. Good gift 
of gab and friendly personality essential. 
Western Ohio city of 50,000. Box 1490 
c/o Automotive News, Detroit 26. 


DISTRICT SALES REPRESENTATIVES 
with five years or more experience in 
wh le bile operations wanted 
by automobile manufacturer for positions 
as District Managers. Some college train- 
ing preferred. Age 30 to 40. Traveling 
expenses and use of company car fur- 
nished. Our employees know of this ad- 
vertisement. Box 
cUTou Detroit 26. 

MOBILE UFACTU. wants 
ee for Service Representative positions. 
At least five years experience required. 
Age 28-40. Must be free to travel. Salary 
open. Our employees know of this ad- 
vertisement. Box 1492, c/o Automotive 
News, Detroit 26. 


Service Manager Wanted 


For one of the largest and best equipped 





1491, c/o Automotive 





Modern Garages in the South, New Build- 


ADDRESS W. G. PILLEY 


Nash-Steele Motor Co. 


DODGE and PLYMOUTH 
RALEIGH, N. C. 





Box 1458 
c/o AUTOMOTIVE NEWS 
Detroit 26 


WORKING SERVICE MANAGER required 
by — Mercury dealer in New York 











acter and habits. 
sion. Give complete 


1489, c/o Automotive News, Detroit 26. 


8 on 
Oregon coast, modern newly constructed 
concrete building, 9,000 square foot floor 
space, housing showroom, parts room, 
lubrication, repair, body, fender and 
paint shop: large and excellent territory, 
good going business; 35 new cars deliv- 
ered up to December 1, 1946, Write Box 
1485. c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 





DEALERSHIP WANTED—Preferably in 
dealership 


the South. Will pay cash for 

with 500 to 1,000 new car potential. Will 
purchase complete inventory. Will as- 
sume lease or buy building. Replies will 
be kept strictly confidential. Box 1495, 
c/o Automotive News, Detroit 26. 





EXPERIENCED, 


aggressive automobile 
man desires to purchase 75 to 325 car 
deal anywhere in South or West. Can 
get factory approval. Prefer G.M., Ford 
or Studebaker. Give full details, first let- 
ter. All replies confidential. Box 1496, 
c/o Automotive News, Detroit 





DEALERS WANTED 








DEALERS WANTED 
te sell 


Comet Motoscooters 


Territory open in Illinois, South 

Wisconsin, N. E. Indiana. 

Immediate Delivery in Large 
Quantities 


WRITE OR WIRE 


Franklin-Weber Motors 


6111 N. Clark Street 
CHICAGO, ILLINOIS 

















Emory Hurley, Palatka, 





Thoroughly 
Ford Motors system of merchandising 
service. Able to attract and keep sound 
service tion func’ 
ly with progressive ideas for future busi- 


strictly confidential. Address, Box 1484, 
c/o Automotive News, Detroit 26. 
enced Ford parts man. 
Good proposition for right man. Give 
age, experience, references. Runkel Bro- 
thers, Havre, Montana. 
WANTED—Chevrolet dealership wants a 
good Chevrolet parts counter man who 
wants to go places. We do a big busi- 
ness now and will do more. You can in- 
crease your experience and earning pow- 
er with us as we have every facility for 








experience and qualifica- 
tions. Bousa Motors, Inc., Willimantic, 
Connecticut. 





SEVEN PASSENGERS, limousines. large 





East 69th Street, New York 21, N. 
Attention of Walter Tighe. 





CALIVOUSSA Dalen wishes to 





pur- 

clean used not older than 
Se woke i mee cash f.0.b. your 
et in quantities of 1 to 100. 
Airmafl list of cars for sale and prices 
expected. Will make 1! “4 
Kelley Kar Company, 1208 fe, Viguesse 
Street, Los Angeles, iy 














Automotive News for Quick Action 





oo of the United jBtates have had 
—— springs installed their 
it cars. 
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USED CARS FOR SALE 
3 DILLAC TOURING SEDAN— 
than 36,000 origiual miles. AAA1 comdl- 
tion throughout. Trade desired. Phone, 
write or wire. C. F. Myers, 42066 Michi- 
gan Avenue, Belleville, Michigan, Phone 
2744w3. 


Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


6220 Livernois 
University 27317 








100 CARS 
Wholesale Only 
DOC GREINER 


No Letters. Call Doe or Swan. 


AUCTION 
Durham, North Carolina 


Every Thursday P.M. 
Except December 26th 


J. B. Leathers, Mer. 
Fee $5.00 Phone R731 


HOMETOWN SALES 
“Nearest to the North’’ 





AUTOMOBILE * 


UCTION 


EVERY THURSDAY—11:00 A.M. 


Buy Cars — Sell Cars 
The Great 


MID-WEST MARKET 
FOR DEALERS ONLY 


Coast to Coast Attendance 
OVER 200 CHOICE CARS 
The SCHAEFER Co. 


15 N. Illinois St. Ph. Riley 
INDIANAPOLIS, IND. 
“Ken’’ Schaefer — ‘‘Chuck’’ Connell 


0827 





clean late model cars, 
auto merchandiser for 
over 25 years. Cleveland address, 6700 
Euclid Ave., phone HE. 0232. Los An- 
géles, phone Granite 8950, Harold Lerner. 
OLESALING five 1946 Packards 4/d 
sedans, one 1946 Packard 2/d_ sedan. 
Never driven. Phone HE. 0232, Sam 
Greenfield, 6700 Euclid Ave., Cleveland 
Ohio. 


HOLESALING 
Sam Greenfield, 








TRUCKS FOR SALE 





RAND NEW 1945 International 5-ton 
tractors, 4x2 drive. 11.00x20 tires. Fifth 
wheel. Price $4,575. Art Zweifel, Harris- 
burg, Pa. 
OR SALE—Six 1941 k-5 International 

trucks equipped with four deck 148 case 
beverage bodies. These trucks and bodies 
are in very fine condition and can be 
put on the job for practically no ex- 
pense. Mosby-Mack Motor Company, To- 
peka, Kansas, Phone 4121. 

BUSES WANTED 

BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 

















Mellard & Tenyes 


“COULONT YOU GET MORE RIGHT AWAY JUST BY GOING TO WORK FOR A CHANGE?* 











BUSES WANTED 


BUSES FOR SALE 





ALL TYPES of late model buses wanted. 
Write. wire, will send buyer with cash. 
McLaughlin Bus & Equipment Co., 1224 
N. Main Street, Providence, R. I. 








WE BUY NEW BUS CHASSIS 


We are one of the largest purchasers of 
new bus chassis in America. We will buy 
for immediate or early future delivery all 
new Chevrolet, Dodge, Ford, International, 
or other make bus chassis you have avail- 
able. Prompt cash transactions. Call, wire 
or write giving prices f.o.b. chassis factory 
or other location. 


SUPERIOR COACH SALES CO. 
2335 N. W. 12th Street 
Oklahoma City 7, Okla. 

Phone 5-3538 











BUSES FOR SALE 


12 1941 and 1942 model Ford-Wayne Com- 
muter-type buses, 29 to 41 passenger ca- 
pacity. Both high headroom and low 
headroom. Genuine leather, city service 
seating. Just been removed from large 
commercial fleet. Priced right. Write, 
wire or call Superior Coach Sales, Inc., 
225-31 S. 5th Street, Gadsden, Alabama. 
Telephone 1300. 








FOR SALE 
2l-passenger Fargo bus, city type, 
leather seats, 1932, used very little, 
750x20 tires, 12 volt generator. 
Priced $900 
Must be seen to appreciate. 
SCHUSTER’S BUS LINES 
1944 Mahantongo St. Pottsville, Pa. 








1941 FORD TRANSIT BUS—29 passenger, 
excellent condition. Speckman Bros. Ga- 
rage, Aurora, Ind. 


20 1942 WHITE BUSES—Model number 
WBN 555, motor model 140A, cubic inch 
displacement motor 362, wheelbase 253 
inches, seating capacity 35, tire size 
900x20, five-speed Spicer transmission, 
Westinghouse air brakes. These are inter- 
city buses with front and center door 
right side, emergency door left rear. All 
run and look new. $5,500 each. General 
Truck & Equipment Co., Columbia, 8. C. 
Phone 2-8454. 








TRAILERS FOR SALE 





SEVERAL BRAND NEW LUFKIN built, 
underslung van trailers, 20 and 24-foot 
length, air brakes, 10x20 tires, fifth 
wheel. Price $1,350 and $1,550 each. 
Immediate delivery. Federal Truck and 
Equipment Co., No. 3509 Harrisburg 
Blvd., Houston, Texas. 





FIFTY 25-TON PONTOON TRAILERS, 31 
feet long, air brakes, 10x20 tires, priced 
for immediate sale, $700 lots of five. 
Five to six ton new four-wheel cargo 
trailers, 16 feet long, four-foot side- 
boards, electric brakes, 8-7/50x20 tires. 
4-KR-11 new International tractors, fifth 
wheel, air brakes, 11x20 tires. .4-5 to 6 
ton Diamond T new, 6x6 Tandem drive, 
front end winch. Southern Motor Co., 
Inc., 3509 Harrisburg Blvd., Houston, 
Texas. 


TEN NEW DORSEY and Miller flat bed 
semi-trailers, 25 feet long, 1100x20 
duals, air brakes, landing gear, and oak 
stake sides with bows and tarpaulin 
cover. Priced at $1,250 f.0.b. Talla- 
hassee, Fla. Allen Sales & Service, Tal- 
lahassee, Fla. Phone 2498. 


PARTS WANTED 




















CHRYSLER 


DEALERS! 


We Have Oil Filter Cartridges for the 1946 Chrysler 


REPLACES MOPAR No. 1123387 
Western Filter Pack No. 1330 
$1.05 net — up to 48 
$ 98 net — 48 or more 


Check your stock. Ask your parts manager. Better order now. Immediate delivery. 


These are guaranteed, first line filters. 


A very, very scarce item. 


ALSO AVAILABLE — 25% DISCOUNT — MOPAR NUMBERS 


658998 
958944 


956286 


956284 
956287 


966569—Steering Arm—$1.25 net 
986492—Throttle control linkage $1.00 net 


BLAUSHILD MOTOR COMPANY 


25311 KINSMAN ROAD 


CLEVELAND 20, OHIO 

















bs — = 


The Original INDIANAPOLIS . 
USED CAR AUCTION 


NOW IN 
FULL SWING 


EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 


CHARLIE 


STUART & 
1215 N. Meridian 


‘ *‘PAT’’ 
AUCTIONEER 


JOHN 


RAMP INC. 


PATTERSON, 


Riley 8781 





WANTED--For International D.S. 40—Cab 
complete and radiator grille. Wayne R. 
Weaver, Main St. at Fourth Ave., Cla- 
rion, Pennsylvania. 


WANTED—Left front fender for 1941 Tu- 
dor Deluxe Ford. Bruce-Dorrier Motor 
Co., Scottsville, Virginia. 


WANTED—1946 Plymouth sedan trunk lid. 
1946 Plymouth sedan rear bumper shield. 
Gordon & Jacobson, Inc., Eighth Ave. 
at Library St., Homestead-Munhall, Pa. 

1940 OLDS 8 body No. 30694. Gettysburg 
Motor Sales, Gettysburg, Pa. 

WANTED—Station wagon body, 

1942 Olds, Pontiac or Buick, also seats 
for Olds, Pontiac or Buick convertible 
coupe. Landis Garage, Landis, North 
Carolina. 
MUST HAVE some Ford and Willys jeep 
transmissions and transfer assemblies. 
Dodge 1%-ton cargo transfer assemblies 
and gears. Chevrolet 1%-ton cargo trans- 
fer gears. Notify Bill Wilkinson, Box 
116, Ocala, Florida. 


WANTED TO BUY—Radiator complete, 
also radiator shell for 4160 Nash. Write 
D. W. Bowman-Nash, Sidney, Ohio. 

WHAT HAVE YOU TO SELL in automo- 
bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, Box 628, Salina, 
Kansas. 


PAIR OF FENDER SHIELDS with chrome 
moldings wanted for 1942 Buick super. 
McLaughlin Bus & Equipment Co., 1224 
North Main St., Providence, R. I. 

PARTS FOR SALE 

PARTS FOR HUDSONS—Water pump kits, 
list $8.90; fibre timing gears, any model, 
list $6.90; less 20%, 4 or more less 25% 
plus postage and 25 cents packing fee. 
Either type center steering bearings, also 
main bearings. Indianhead Manufactur- 
ing Co., Lima, Ohio. 

GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Allston, Cincinnati, Ohio. 

FOR SALE—7 rear Chevrolet fenders, part 

350779, at $12. F.O.B. Sebring, Ohio, 














1941 or 
































Millner Chevrolet. 








PARTS FOR SALE 








PONTIAC PARTS 


One of the largest stocks of Pontiac 
parts in New England. We can help 
you on critical parts. Write us and 
we will be glad to mail you our 
weekly Parts Available List. 25% dis- 
count to all dealers. All parts shipped 
same day as order is received. 


University Motor Sales 
1971 Massachusetts Ave. 
CAMBRIDGE, MASS. 

Tel. Elliot 0500 





PONTIAC 


Parts Wholesaler 


Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 





OLDSMOBILE 
PARTS AT WHOLESALE 


$50,000 Stock 
25% Discount 


Core Supports 
Hydromatic Parts 
Shock Absorbers 
Distributors 
Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Cluteh Parts 
And many other items. 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
OLDSMOBILE PARTS HEADQUARTERS 


3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 


Grills 

Hub Caps 
Fenders 
Gas Tanks 





SHOP EQUIPMENT WANTED 
EQUIPMENT WANTED—Complete chrome 
plating outfit, equipped with tanks large 
enough to do automobile bumpers. Blan- 
ton Dunn Co., Admiral Wilson Blvd., 
Camden, N. J. Phone Emerson 5-1591. 


AUTO EQUIPMENT FOR SALE 

















Improved Automatic 
TOW a oe Dealers 
__. Bumper to Bur Tow |_ Bar 
ADAPTOW COUPLERS 
Per Set—$7.50 Dealers 
RED ARROW BARS—$35.63 
SAFETY CHAINS, putin 50 set 


TOW BAR SALES Oo. 
Factory Distributors 
TOW BARS—TRAILER HITCHES 
100 8S. Clinton St. Chicago 6, Ml. 
ANDover 8888—DORchester 8373 
Order Today Immediate Delivery 














ACCESSORIES FOR SALE 
DEFROSTERS for late model Chrysler 
products. Plymouth type, $2.25. Chrysler 
type, $1.25. Eleventh Street Motor Co., 
1111 S. 11th St., Philadelphia, Pa. 


SEAT COVERS 


Chevrolet Dealers 


We can supply you with a complete line of 
1941 to 1946 universal and custom made 
seat covers. 
Kleinman’s Distributing Co. 
4264 Woodward Avenue 
DETROIT 1, MICHIGAN 











ORDER THE MINTCO SEAT COVER. 
The cover with the guaranteed fit. Pre- 
war quality materials in solid and plaid 
colors. Custom tailored for the following 
cars: Studebaker, Dodge, Chrysler, De- 
Soto, Plymouth, Packard and Chevrolet. 
Immediate delivery. Send today for prices. 
Mintco Distributors, 1804 Coney Island 
Avenue, Brooklyn 30, New York. 

SEAT COVERS!!—Custom made for 1946 
Hudson club coupes—$13.95. Bay Sales, 
374 Bay Street, Rochester 5, New York. 

SEAT COVERS—Fibre, leatherette trim, 
all cars $11.85. 10% with order. Bay 
a 374 Bay Street, Rochester 5, New 

ork. 











WILL TRADE 

NEW STINSON VOYAGER 4-place air- 
plane. $200 under new price, trade auto- 
mobile 30 hours time. Gettysburg Motors, 
Gettysburg, Pa. 

WILL EXCHANGE brand new 1946 custom 
Taylorcraft, two-place, side-by-side air- 
plane for new small car or late model, 
high priced used car. This ship is model 
No. BC12D and is equipped with a radio. 
Bernie Heiman Motor Corp., 115 N. 
Perry St., Johnstown, New York. 

HAVE BRAND NEW Piper Cub Special 
J3-65 Continental. Will trade for any 
new popular make automobile. Call or 
wire collect. Phone 121, Palatka, Fia. 
Ask for Bob Lee. 

WILL TRADE—New super cruiser three- 
place airplane for new Packard Clipper 
and cash or 1946 Taylorcraft like new 
for other new car. Spartan Aviation, 
Spartanburg, 8. C. 

TIRES FOR SALE 

BRAND NEW truck tires 10.00x22 regu- 
lar tread. Special price of $58 in lots 
of 10 or more. Art Zweifel, Harris- 
burg, Pa. 

AMBULANCE FOR SALE 


























SHOP EQUIPMENT FOR SALE 


VAN NORMAN No. 76 cam piston grind- 
ers. Immediate delivery. Color O. D. 
Manufacturers list less 50%. Mackie 
Sales Co., Carlinville, Ill. Phone 217. 


TEXAS DEALER OFFERS FOLLOWING— 
Sioux valve machine and hard seat 
grinder, Lyons parts bins and counter, 
electric drills, alemite equipment, quick 
charger, slow charger, spark plug clean- 
er, vises, micrometers, air compressor, 
armature growler, etc. Will sell individu- 
ally. Advise what you want. Write Box 
1481, c/o Automotive News, Detroit 26. 











PACKARD SCRIPT outdoor metal neon 
sign approximately 2 feet x 6 feet, 
height 6 inches. Neon one side, plain let- 
ters other side, modern round ends. Con- 
dition good. Being replaced by larger 
sign. Ideal for small dealership. One- 
half price. Bickelhaupt Motor Co., 127 
Sixth Avenue South, Clinton, Iowa, 





CUSTOM-BUILT AMBULANCE, rebuilt in 
‘42; complete in every detail: Northwest 
Nash, Inc., Astoria, Oregon. 

MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce &t., 
Lynchburg, Virginia. 

FOR SALE—De Soto-Plymouth neon sign. 
Horizontal, outside building, brand new. 
Write Box 1482, c/o Automotive News, 
Detroit 26. 


HERRING - HALL - MARVIN safe. Double 

set on wheels 68” high, 37%” 

27%” deep. Monroe Automobile 

Company, 415 S. Monroe Street, Monroe, 
Michigan. 

FOR SALE—FITZGIBBONS LOW PRES- 
SURE steam boiler, 5600 sq. ft. radia- 
tion, 2 fuel saver stokers, condensation 
unit, guaranteed as good as new unit. 
If interested please contact O. A. 
Schamber, 1414 North 8th St., Lebanon, 
Pennsylvania. 

















ARE You INTERESTED? 


in engaging the services of an experienced and qualified Business Manager 
for your business? One who will work for your interests? 
FOR $9.00 PER MONTH 
Here is what we will do for you: 
. Analyze your business each month. 
Advise you of any item in your business that is not profitable. 

3. Point out ways for you to make more money. 
. Answer all of your questions on management problems. 
. Counsel with you on your sales and profit forecasts. 
- Help you in the constant control of all costs and expenses. 
. Furnish you with sound financial, sales and profit ratios. 
. Counsel with you on accounting problems. 
. Keep you posted on current and up to date sales and profit trends. 


Dealers are now collecting the chips and the factories are paying the bill. 


However, it 


will not be long before the factories will be collecting the chips and the dealers will be 


paying the bill. 


Now is the time for all dealers to organize their business (large and small) on a good. 


sound basis of business management. 


Simply clip out this ad, attach it to your letterhead and mali 


it to us. We will 


send you the particulars by return 


mall, 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


439 Penobscot Bidg. 


Phone: RAndolph 5500 


Detroit 26, Mich. 


EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 


(Reference: Automotive News, Detroit) 
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Quiet running of straight, free-rolling ribs 


Quick-stopping safety of “‘action-traction” 


Safer extra mileage of more natural rubber 





Blowout protection of extra carcass strength 


COSTS MORE...§WORTH MORE 


RUNS LIKE THIS 


Straight, free-rolling ribs of more natural rubber run 
smoothly, quietly. No tread ‘‘knobs”’ to cause road 
pounding. No sway on sharp curves. Easy steering. 
Non-cupping. Slow, even wear ... Longer mileage. 


STOPS LIKE THIS 
Apply the brakes and—instantly— 
ACTION-TRACTION goes to work, 


gripping any road surface with 


a multi-squeegee effect. On wet 
roads, the Squeegee tread sweeps 
the water ahead...cleans a dry 


track for a quick, straight stop. 


COPYRIGHT 1947 
THE GENERAL TIRE @ RUBBER CO 
AKRON, OMIO 
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